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“Service,” usually/a nebulous catch phrase, becomes a highly set 


standard with Geigy. 


All of its representatives and laboratory technicians are trained 
leather colorists—most of them have been “boot-men” in the tannery 
know it from the beam house to finishing room—can accommodate 
their thinking to any tannage—can produce the shades desired on your 
tannage to give readily saleable leather at a cost per foot you can afford. 
And they are adept at locating trouble and correcting it—they are your 


color consultants. 


That’s Geigy Service. It’s yours to command. 





FIG EIGY COMPANY, Inc. 


Oywstult Mekers Since 1859 89-91 BARCLAY STREET, NEW YORK 8, NEW YORK 





BRANCH OFFICES: Boston ° Chartotte, N.C. ° Chicago * Los Angeles * Philadelphia 
Portland, Ore. * Providence * Toronto 
IN GREAT BRITAIN: The Geigy Co., ltd., National Buildings, Par ge, Manchester 
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Level-dyeing DERMA COLORS are specially prepared for chrome-tanned 
leather by the Sandoz Leather Color Development Laboratory. They 
have unusually good solubility and excellent stability against changes in 
pH. The shade can be built up without the undesirable effects often 
encountered with ordinary dyes. 







For finishing operations, the Extra Concentrated types maintain uni- 
form viscosity and remain clear even after prolonged aging. 


DERMA COLORS include Derma Blue 2B, Derma Green B, Derma Brown R, 
Derma Brown G, Dermacarbon Black B. 


SANDOZ CHEMICAL WORKS, INC., 61-63 VAN DAM STREET, NEW YORK 13, N. Y. 


Also Boston, Charlotte, Chicago, Paterson, Philadelphia, Providence, Los Angeles and Toronto 


SANDOZ thinks ahead with leather 4 
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YELLOW MCG 


Characterized by unusual brilliance and solubility, 
Catcocip YELLOow MCG is a clear green shade of yellow. 
It features good penetration, evenness of dyeing, uni- 


form coverage and true glazing qualities. 


Catcocip YELLow MCG is recommended for use in 


the drum and in finishing. 


For a good working yellow in upper leathers (both grain 
and suede), as well as in garment, bag and upholstery 


leathers, specify Catcocip YELLow MCG. 


Your Calco representative is a trained and experienced 
leather colorist. He will be happy to demonstrate, in 
your own plant, the superior working properties of this 
and other dyes in the complete Calco line... to 


your profit. *Trade-mark 


AMERICAN Granamid COMPANY 


CALCO CHEMICAL DIVISION 

DYESTUFF DEPARTMENT 

BOUND BROOK. NEW JERSEY 

New York © Chicago ¢ Boston ¢ Philadelphia * Charlotte * Providence 
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This column invites the opinions 


of all L&S readers. 


Busy Afternoon 

We received the August 26 issue 
of Leather And Shoes, which features 
a story on Kangaroo leather. We 
have in one afternoon received so 
many favorable comments on the ar- 
ticle that there are numerous requests 
for our firm to supply a copy of the 
issue. We feel that your magazine 
and the kangaroo tanning industry 
have been placed in a most favorable 
light before the shoe manufacturers 
and the allied industries. 

HENRY C, GOLDSMITH 

Vice President 
Ziegel, Eisman & Co. 
Newark, N. J. 


To Be Or Not To Be 

Your editorial in the Sept. 2 issue 
on Ben Gold’s “resignation” from the 
Communist Party hits the proverbial 
nail on the head. It’s time the Gov- 
ernment cracked down on the many 
fraudulent non-Communist affidavits 
signed willy-nilly by Red-tinged la- 
bor leaders so they can beat the Taft- 
Hartley law. Everybody knows the 
true colors of these men who use the 
law for their own purposes. Direct 
and judicious action by the Justice 
Department within the true spirit of 
the law can help undo the errors of 
the past and present that threaten 

our freedom of the future. 
CuIcaco TANNER 


Wanted: Govt. Cops 


Your Aug. 19 editorial states that 
“self-control is the best answer to 
government controls.” True as that 
may be, it’s still naive when it comes 
to practice. You’re pretty optimistic 
in expecting businessmen to police 
their own prices in a rising cost-price 
market. They find it easiest and most 
“logical” to pass the extra costs along. 
And that’s why these things eventually 
have to resolve in government price 
controls. It would be a mighty in- 
secure world if everyone was allowed 
to act as his own policeman. 

Shoe mfr. 
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The shoes that steal the show are fashioned of ‘“Fabrilite’”, 
Du Pont’s amazing vinyl plastic shoe fabric development. 
“Fabrilite” is unlike anything you’ve ever used. Its unique 
properties mean new economy, new adaptability at a profit 
margin that’s a real incentive to production. 


“Fabrilite” captures the texture, the grain, the rich look of 
genuine leathers so realistically that even the experts 
have to look twice. Now is the time to put extra spring in your 

sales with “Fabrilite” in authentic simulations of Elk, 
Calf, Full-Grain, Lizard, Alligator, Ermine and Milan Straw. 


For samples write to 


*Fabrilite is Du Pont's registered trademark for its vinyl plastic coated shoe fabric. 


_ULHILLIPS-PREMIER CORPORATION 
NelionalDrsbutulow fot (rominent Manufactures 


186 SOUTH STREET, BOSTON 11, MASSACHUSETTS - HAncock 6-3350 
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Shoe by Bourque Shoe 
available through 
Hirsch Shoe Co. and others. 
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FABRILITE? 


“Fabrilite”, a product of the Du Pont labora- 
tories, is a specially compounded coated fabric 
that sets new standards in simulations of fine 
leathers and other costly shoe fabrics. 


“Fabrilite” simulates the natural grain of fine 
leathers and resists disappearance of the grain 
when the shoe is properly lasted. 


“Fabrilite” can be pulled around platforms 
and heels without the weave striking through 
as in ordinary coated fabrics. 


“Fabrilite’ has remarkable resistance to flex- 
ing, abrasion, stains and dirt. Reduces cripples 
to a minimum. 


“Fabrilite” comes in sparkling colors, all soap- 
and-water washable. Natural, Red, Blue, Green, 
Camel, Brown and White. 


“Fabrilite” is available in best-selling simula- 
tions of fine leathers and costly fabrics. Elk, 
Full-Grain, Calf-Grain, Reptiles, Milan Straw 
and other novelty effects. 
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You Can’t Cut A Busse IN HALF 


Shoe and leather making are separate branches but one industry 


HIS coming October the Canadian 

shoe and leather industry is con- 
ducting its first Joint Convention. 
This is perhaps the first time that the 
shoe, leather and allied industries 
have been brought together in a 
single, unified convention. And it is a 
highly significant step for several 
reasons. 

It is time that we regarded the shoe 
and leather industries as a single, 
unified industry, for the facts wholly 
justify this approach. About 87% 
of all leather goes into the making 
of footwear. The leather industry 
cannot possibly regard itself as an 
entity, divorced from the shoe indus- 
try. The texture, grain, quality, type, 
color and structure of the large ma- 
jority of leathers are slanted specifi- 
cally for the special demands of foot- 
wear. The design, production, sale 
and consumption of footwear gov- 
erns the very life of the leather in- 
dustry. To look at this thing realis- 
tically, the leather industry is a 
specialized branch of the shoe indus- 
try—and vice versa. 

Look at it from the opposite ap- 
proach. The shoe industry could not 
possibly function without the leather 
industry. So much of the shoe is 
composed of leather, dependent upon 
leather: the upper, sole, insole, heel, 
counter, lining, etc. Sure, many non- 
leather materials are used and have a 
practical value in the component sec- 
tions of footwear, but leather has 
historically assumed the dominant 
role in footwear. Moreover. the 
price and quality of footwear is de- 
pendent upon the price and quality 
of the leather. In fact, in the average 
pair of shoes, the cost of the leather 
accounts for nearly half the price of 
the shoes. 


Despite this inextricable bond of 
leather and shoe manufacturing, we 
continue to regard them as separate 
industries—a paradox if ever there 
was one. 


It is said that the “problems” of 
the leather industry and the shoe in- 
dustry are distinctly different, and 
hence the two units are separate by 
their very industrial nature. Well, 
this argument can become pretty 
thin. The leather industry can also 
be divided and sub-divided, on the 
basis of distinctly different “prob- 


6 


lems,” ad infinitum. The technical 
problems of the sic +, kid, sheep and 
calf tanners are different. Again, 
one tanner serves the fashion shoe 
trade, another the work shoe trade. 
And on and on it goes. 

The shoe industry can likewise be 
segmented into tiny fragments—the 
makers of men’s, women’s and chil- 
dren’s shoes; the makers of different 
price lines; the makers of conserva- 
tive and novelty footwear, etc. 


It makes no difference which is the 
more “fundamental” branch of this 
total industry—whether, for instance, 
leather or footwear is the basic prod- 
uct, the springboard for industrial 
function. The government and other 
sources habitually list “Leather and 
Products” as a single unit when issu- 
ing statistics or factual data. In 
short, they see us as a single, unified 
industry, not as a group of pasted- 
together branches that function in- 
dependently. 


What Advantages? 


What advantages are to be 
achieved by the single-industry ap- 
proach? Though there are excellent 
relations and consistent cooperation 
between the leather and footwear 
branches of the industry, the func- 
tional activities tend to operate sep- 
arately. We do not advocate here 
that there be a total integration of 
all branches under a single body. 
We believe that though each branch 
should retain its own identity to 
handle its own peculiar problems, 
there should nevertheless be more 
functional coordination via joint 
committees and joint functions. 

Despite all the specialized opera- 
tions of the leather and shoe indus- 
try, all these operations converge on 
one factor — footwear. While the 
leather-making and allied shoe prod- 
ucts branches provide the materials 
and products, the shoe industry as- 
sembles these materials and products 
to make footwear. It does not itself 
manufacture the shoe but assembles 
it. However, the production, sales, 
consumption, style trends, etc., of 
footwear are the pivot of all 
branches; what happens to footwear 
largely determines the functional 
pulse of the leather and allied prod- 
ucts branches. Thus, despite the in- 
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dividual differences of each branch, 
all meet upon a common ground— 
footwear. 

But no single branch holds the en- 
tire key. 


perhaps crippling. A similar long. 
term mass strike in the shoe industry 
would conversely cripple the leather 
and allied shoe products branches. 
Obviously, this theme of interde- 
pendency is no theory but very 
realistic. 


Though this inter-dependency is | 
generally recognized, the matter of | 
active coordination leaves much to | 


be desired. Whereas all operations 
of all branches have a common meet- 
ing ground in footwear, the activities 
and developments of these branches 


often fail to be specifically directed | 


to the common meeting ground of 
footwear. Leather developments, for 
example, usually emphasize the tech- 
nical tanning aspects, often failing to 
extend to their ultimate source of 
application and consumption—foot- 
wear. Thus the shoe manufacturer 
may fail to recognize the significance 
of these developments in terms of 
shoes. 

The Joint Convention of the Cana- 
dian shoe and leather industry is 
significant because it plans to coordi- 
nate the thinking, policies and ma- 
terial developments of all branches. 
It thus stresses a basic truth, that 
though each branch is an entity, each 
entity is simply a component of a 
whole, a single, unified industry. 
You cannot talk leather unless you 
talk shoes, and vice versa. 

There is obviously a need for 
greater joint function to match the 
excellent attitude of cooperation that 
exists among the branches. This can 
be done through functional joint 
committees, a joint convention, joint 
meetings designed to coordinate all 
developments and policies to focus 
upon the common interest of all— 
footwear. We can no more “sep- 
arate” the shoe and leather branches 
of the industry than we can cut a 


bubble in half. 
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For example, if a long. | 
term mass strike were to hit the | 
leather industry, the blow to the | 
shoe industry would be staggering, | 
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HABU-COAI 


by 
- HADLEYS 


TANNERY FINISHES SUPREME 


Produced under close laboratory control and of correct formulas for 
every type of leather, HABU-COAT Tannery Finishes afford superior, 
uniform results. They're custom made to your exact requirements . . 
for quality control. 
«ner FINISHES F IR 
“vent as 


& ow 


| Y SHOE 


All Leather Finishes by HADLEY’S are compounded to give that better 
feel, flexibility, and tightness to your leathers. This means you may Y GARMENT 


standarize on HADLEY Finishes for a high standard of results. y GLOVE 


PIGMENT FINISHES + ANULINE FINISHES + TOP COATS - BINDERS {Vv LUGGAGE 
Y UPHOLSTERY 


SEE YOUR NEAREST REPRESENTATIVE OR WRITE US DIRECT 


HADLEY 'BROS.: UHL CO. 


514 CALVARY AVENUE e ST. LOUIS 15, MO. 
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GA Automatic Edge 
Trimming Machine —A 





G/CC Automatic Edge 





Efficiency 


q! 


AC Automatic Edge 
Setting Machine —A 


Inking Machine —A 


Removes pre-determined amount of stock from soles with a rotary 
cutter or abrasive wheel and gives the proper edge character for ink 
receptivity. May also be used for chamfering, producing any desired 
angle or bevel, and for rabbeting a platform to accommodate the 
seam in slip-lasted footwear. Adjustable feed and trimming speeds 
for various materials and sole shapes. 
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Inks edge and rand, edge and extension to % inch or chamfered 
portion of sole only. Assures cleaner shoe bottoms and more uniform 
application. High quality is evenly maintained and users experience 
marked decrease in ink and operating costs. Adjustable feed accom- 
modates all materials. Easily cleaned and maintained. 
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) | Pre-Finishing Soles Use All 3 


UNITED 
- AUTOMATIC EDGE MAKING 
MACHINES 


*% Uniform edge trimming — always 
4 % Uniform, thrifty edge inking 
% % Important savings in buffing abrasives 
2 % Cleaner soles — minimum need for bottom cleaning 
; % Greater overall product uniformity 





e IF you now perform a pre-finishing opera- low. By going automatic all the way — you 
tion on soles with the W/E AUTOMATIC Edge can get these production advantages in ink- 
J Trimming Machine you know how valuable ing and setting as well. 
this modern automatic equipment can be in 
keeping production high and operating costs 


As a unit or individually, these machines 
can produce 3600 and more pairs of soles per 
8-hour day. All three machines are individu- 
ally motor driven and give the production 
results you expect. With leather, rubber-like 
or synthetic soles the entire production is uni- 
form and meets quality standards that cannot 
be accomplished by hand. 

These machines can be real money savers. 
Why not let a United branch office representa- 
tive give you additional facts on any of these 
machines as they apply to your situation? 


ers’ 
Peer seh 


CORPORATION ' 


BOSTON, MASSACHUSETTS f 





od Hand work cannot as rapidly achieve such uniform quality as in the 

m edge produced by this machine with its rotary iron. Speed adjustable “ 
for proper feeding of variety of materials, thicknesses and patterns. 

ce prop’ 9 

n- Heat for iron is rheostat controlled. 
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Time for Nopcowite—the fatliquoring oil for 
white leathers that will help put your products out ahead 
at showtime in the fall...sell them the year ’round. | 


No Oxidation or Discoloration 


Nopcowite is exceptionally non-oxidizing in nature. It may safely be 
used with any of the well-known bleaches. No signs of oxidation are ap- 
parent even when leather fatliquored with Nopcowite is exposed to strong 
BIG light over long periods of time. € 


Not Affected by Hard Water 


ADVANTAGES Nopcowite does an excellent job even when exceptionally hard water is 
used in the fatliquoring formula. The emulsion is not impaired by the hard 
water; takeup is clean and penetration uniform. A full, round piece of leather 


0 F results. 


Exceptionally Economical 
NOPCOWITE Comparatively small percentages of Nopcowite impart a well-nourished 


eel to your white leathers. Ver 

(Tanoyl* 1881) — 
Outstanding Versatility nati 

Nopcowite is extremely adaptable. By modifying it with small amounts cizé 

of raw oil (such as Nopco Tanoyl 2114-P), it may be used on a range of white dev 

leathers from the heaviest elk to the finest glove. nic 

Ch 

Oh 


Nopcowite gives you white leather that stays white 


NOPCO CHEMICAL COMPANY, Harrison, N.J. 


Formerly National Oil Products Company i: 
Branches: Boston © Chicago © Cedartown, Ga. © Richmond, Calif. 
*REG. U.S. PAT. OFF. 
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HYCAR’S triple. play 


‘“ 
FOR SELLING MORE SHOES! 
‘“ 








Recent developments with Hycar American rubber 
have shown manufacturers three ways to improve 
shoe quality and make them sell faster. 


Where paper is used for insoles and welting, 
Hycar latex does an outstanding job. Hycar- 
impregnated paper is soft but extra-strong. It 
gives paper high resistance to moisture, chem- 
icals and aging as well as increasing tear and 
wet strength. 


a Hycar latex gives strong adhesion to leather and 
fiber when used as a pigment binder in leather 
finishes. It works well with pigments normally 
used for this purpose. 





In the critical point where soles are bonded to 
EP uppers, adhesives based on Hycar solutions are 
a big step forward in shoe manufacturing. These 
adhesives based on Hycar resist the effects of 
water, oil, gasoline, sand and grit. They work 
equally well to bond soles made with natural or 
synthetic rubber, plasticized polyvinyl chloride, 
and cork to all materials commonly used for 


uppers. 


Versatile Hycar has many uses . . . as a base material 
...as an adhesive... asa latex for coating or impreg- 
nating ...as a modifier for phenolics ... as a plasti- 
cizer. Hycar may answer your problems—or help you ay 


develop new ideas. For complete information and tech- 


nical advice, please write Dept. HI-10,B. F. Goodrich 
Reg US Pat OF 


Chemical Company, Rose Building, Cleveland 15, 
Amu Rubber 


Ohio. Cable address: Goodchemco. 
A DIVISION OF 
B. F. Goodrich Chemical Company ... 262.2... 
GEON polyvinyl! materials * HYCAR American rubber * GOOD-RITE chemicals and plasticizers 
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SHOE 
MANUFACTURERS 
WILL TELL YOU 

THAT... 






mean far fewer returns .. . 
greater customer satisfaction 
. .. and added economy 


Leading shoe manufacturers have dis« 
covered that when they use the Don-ite 
plastic heel covering process returns for 
defective heels are cut as much as 90%! 
During August alone almost two million 
pairs of heels were covered by the Don-ite 
Process—proof that shoe manufacturers 
recognize Don-ite superiority, proof that 
they insist upon giving their customers 
greater satisfaction, proof that Don-ite 
processed heels bring bigger profits by 
cutting returns to the minimum. 
Don-ite covering excels any other type of 
finish in beauty of appearance, too, as well 
as in durability. Keep up with shoe industry 
progress. Install the specially developed 
automatic machines for the Don-ite process 
NOW. Get all the facts today about 
Don-ite. It's the best on every count! Write 
for full information. 














NOW USED 
BY THE WORLD'S 
_ LARGEST SHOE 
, MANUFACTURERS 4 


y WUdlions of Pars tn Use... Mat a Single 
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THE Roap To Better SHOE LEATHERS 


Improved leather technology serving interests of the shoe industry 


I was not until only about 30 years 
ago that an organized effort was 
made to systematically approach 
leather manufacture by a sound, 
planned research program. The Brit- 
ish Leather Manufacturers Research 
Association and the Tanners’ Coun- 
cil Research Laboratory at the Uni- 
versity of Cincinnati came into 
being at about the same time. The 
programs of these two institutions 
have been of a similar type, and 
through the universal exchange of 
scientific information these research 
institutions have laid a foundation 
of basic facts which have made for 
technological advances in tanning 
and leather manufacture. Since 
about 85 percent of all leather tanned 
in the United States is consumed in 
shoe manufacture, we can readily see 
how almost directly the technologi- 
cal advances in tanning have influ- 
enced shoe manufacture. 


Tanning Steps 

I shall review briefly some of our 
results at the Laboratory and try to 
indicate how they influence shoe 
manufacture. As you know, the first 
operation step at the tannery is to 
wet the skin or hide. This is done 
for the purpose of cleaning the skin 
of extraneous dirt and filth as well 
as to wet the fibers so that they be- 
come soft and pliable and are pre- 
pared for the subsequent operations. 

A hide or skin is made up of three 
divisions as it arrives at the tannery— 
the grain with hair on it, the corium 
or true leather forming substance, 
and the flesh. The grain or epidermis 
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By Fred O'Flaherty, Director 


Tanners’ Council Research Laboratory 


University of Cincinnati 


is removed with the hair and the 
surface remaining is the grain of the 
leather. 

The corium is made up of thou- 
sands of fine thread-like fibers. These 
are arranged in bundles and the 
bundles woven into the characteristic 
architecture of skin and leather. 

In between these fibers and espe- 
cially around the bundles there is a 
substance which the chemist calls 
globular proteins but which the tan- 
ner refers to as cement substance. 
This material is like the white of an 
egg in the fresh skin, but when it 
becomes dry or aged it does just like 
an egg white—it becomes hard and 
set. This material is now used ex- 
tensively by the tanners of many va- 
rieties of leather. When it is used 
it has a tendency to produce a more 
mellow leather which is being pre- 
ferred today by many shoe manu- 
facturers. 


Sterilization 


Since skins and hides come from 
many countries and their history is 
not always known, the Bureau of 
Animal Industry of the United States 
Department of Agriculture has a set 
of regulations which must be applied 
to all skins and hides which come 
into the United States to the tanners, 
and which come from places where 
adequate inspection is not main- 
tained. The present method of steril- 
izing such hides as may be suspected 
of being potential sources of animal 
diseases such as Foot and Mouth 
Disease, Rinderpest, and Anthrax, is 
a method which the Tanners’ Council 
Research Laboratory developed. Pre- 
vious to 1940 the requirement was a 
sterilization in bichloride of mer- 
cury for 2 days (48 hours). The 
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method which we developed requires 
only 24 hours and is a 1/10,000 dilu- 
tion of sodium acid fluoride. This 
method has two distinct advantages 
which indirectly affect shoe leathers: 
(1) A reduction of one day in soak- 
ing, and (2) the skins and hides by 
this method will make good white 
leathers whereas the _ bichloride 
method partially combined with the 
hide and caused it to become smoky 
in color after unhairing. 

Next, the tanner processes the skin 
to remove the hair. This is a typical 
example of where technology has 
been applied. The tanners have 
known for a long time that by using 
an old lime they could obtain a very 
fine and silky grain with a fine break. 
Unfortunately an old lime can mean 
anything from two days to two 
months old and the composition of 
such limes can vary equally. One of 
the earliest researches which the 
Tanners’ Council Research Labora- 
tory undertook was a study of the 
liming process. 

Reasoning developed the facts 
that in an old lime there must be 
two different types of materials 
formed, one which was desirable and 
gave leather the desired quality and 
another which was undesirable as it 
caused loose, raggy, and empty 
leather. Through a systematic study 
and analyses of old lime liquors it 
was determined that the valuable 
element was the amines and among 
the harmful products was ammonia 
and other products of protein de- 
struction. They were all formed at 
the expense of skin or hide substance 
—material which should make leather. 
By using a fresh lime and adding 


(Concluded on Page 40) 
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NEOLITE, AN ELASTOMER-RESIN BLEND, T.M.—THE GOODYEAR TIRE & RUBBER COMPANY, AKRON, OHIO 


MAKE ANY SHOE A MORE 
SANITARY SHOE... | 

A MORE COMFORTABLE SHOE... | 
A LONGER-LASTING SHOE! 








Now you can use NEOLITE to build better 








| 

shoes inside and out! For Goodyear now | 
makes long-wearing, damp-proof innersoles " 
of this famous material—innersoles that 3 
have been tested and proved under all con- | righ 
ditions of wear and weather! | mal 
NEOLITE Innersoles make shoes lastingly | wt 
sanitary! They don’t absorb and collect wa 
perspiration impurities day after day and | our 
their special sueded surface lets air circulate | mak 
between the foot and the innersole. While ; int 
NEOLITE Innersoles conform to the major | ast 
contour of the foot, they don’t break down, us | 
curl, crack or wrap around the foot to hin- fitti 
der air circulation. 7 
if fi 
This not only keeps the shoe more sani- I 
tary, but means more comfortable walking. acct 
Your Goodyear Representative will be =i 
glad to give you all the facts about NEOLITE ae 
Innersoles—facts that will help you build + 
shoes with the longer-lasting style and com- sacl 
fort that build up sales and profits fast! boo 
You can switch to NEOLITE Innersoles sa 

with no changes in your present equipment 

. .. they can be channeled and cemented 1 
. . . they come in sheet form or pre-cut in in | 
all sizes for men’s, women’s and children’s _ 
shoes. From every practical standpoint, it . 
will pay you to start using this modern req 
innersoling now! be 
Foi 
is | 
7 
per 
wo 
pai 
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SHOE Fit —PERSISTENT PROBLEM CHILD 


But like every problem, there’s an answer and a remedy 





Tre American shoe industry is quite 
proud of the fitting precision of the 
footwear it makes. The industry has 
right to feel such pride, for it does 
make the best-fitting shoes in the 
world. 

However, a question arises: Are 
our shoes the best fitting because of 
our sizing methods, or because we 
make more sizes? No other country 
in the world uses as many shoe sizes 
as the U. S. This obviously provides 
us with the means for more accurate 
fitting. But at the same time it entails 
much greater inventories and costs 
if full size ranges are to be stocked. 

Is it possible to obtain equally 
accurate fitting with fewer sizes? In 
Britain, for instance, through a rela- 
tively new system called “precision 
grading,” they have been able to re- 
duce the number of sizes without 
sacrifice to fit. This has proved a 
boon to the manufacturer, retailer 
and consumer. 


How Many Sizes? 

The large majority of shoe stores 
in the U. S. do not carry a complete 
run of sizes in most lines. For a store 
to carry a single women’s shoe from 
sizes 4 to 10, AAAAA to EEE would 
require 143 pairs; and this would 
be only a single pair on each size. 
For the great majority of stores this 
is fantastically impractical. 

The obvious result is fewer sizes— 
perhaps from AA to D. But even this 
would require, on sizes 4 to 10, 65 
pairs, and with only one pair to the 
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size. For many stores this is still 
highly impractical. So the size range 
is reduced even more to get within 
a practical size range for the store. 

We thus see the consequence: For 
most stores the complete multiple 
size range is impractical because of 
cost through elaborate inventory and 
space required. But when the size 
range is reduced to practical range 
for the store, it does not offer a com- 
plete size inventory for the customers. 

This is where the fitting problems 
begin. When the required (and most 





TABLE I 
Women’s Shoe Size Schedule* 
Width % Sales 

AAAAA 1.2% 

AAAA 6.9 

AAA 13.2 

AA 18.3 

A 20.7 

B 21.6 

Cc ES.8 

D 5.0 
Length % Sales 
+ 1% 

4V, a 

5 22 

5 4.7 

6 8.2 

6% 12 >. 

7 Bs5 

7 14.5 

8 13.4 

8Y/, 11.6 

9 9.2 

9% 4.8 

10 4.1 

10% mo 

11 8 


*103 sizes, based on sales of 64,000 pairs 
of shoes. 
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accurate) size is not available, the 
effort is made to provide an “approxi- 
mate” fit—a 7B instead of a 614C, 
for example. Though these “approxi- 
mate” fittings are still fairly good 
relative to fittings in other countries, 
they fall appreciably short of the 
genuinely accurate fit which is de- 
sired and required here. 

Out of these “approximate” fittings 
(and who can say that a large portion 
of fittings do not fall into this class? ) 
come many of the customer com- 
plaints about the fit, comfort, wear, 
shape retention and other factors 
which concern the satisfaction of the 
customer. The “poor fitter” has long 
been a thorn in the side of retailer 
and manufacturer alike. If this fitting 
problem can be minimized, the re- 
wards in cost-savings and customer 
satisfaction can be substantial. 


Inventory Burden 
Surveys have shown that in 
women’s shoes the 50 best-selling 
sizes represent 86 percent of the total. 
These size runs are: 


AAAA 7 to 9 
AAA 61% to 10 
AA 6 to 10 


A 5% to 10 
B5 to 9% 
C 5% to 9 
But it still requires 50 pairs of 
shoes, with only one pair to the size, 
to fit 86 percent of the women. Of 
course, 50 pairs aren’t enough on 
this basis, for in the best-selling sizes 
(see Table 1) several pairs on the 
size are necessary. Thus, a single 
(Continued on Page 42) 








MAKING GLUE FROM Hipe Stock 


A New Process Increases Yield and Quality at Lower Cost 


Tas new process relates to a con- 
tinuous hydrolysis and_lixiviation 
procedure for use in the production 
of animal glue, and in particular, of 
hide glue or gelatin. 

The common raw materials con- 
sumed in the hide glue industry con- 
sist of fleshings and trimmings of 
hides where collagen is the chief con- 
stitutent. The conventional way to 
produce hide glue is today scarcely 
any different from the methods used 
fifty or more years ago. It is a 
periodic treatment of the stock in 
rather long-lasting and expensive 
steps performed in large batches. 

The shortcomings of this batch 
method have long been recognized— 
in particular the excessive heat both 
in temperature and duration and the 
lack of flexibility of operation and 
control to take advantage of the most 
advanced glutine chemistry. In addi- 
tion, labor and fuel costs have been 
constantly going up. The cost of re- 
peatedly disconnecting, emptying, 
cleaning, refilling and reheating of 
each batch tank is an increasingly 
heavy load in the production costs. 

These process interruptions are a 
recurrent danger of damage to the 
stock from fermentation. Many in- 
genious schemes, some very elaborate, 
have been contrived to improve this 
old batch method, but the inherent 
difficulties always remain. 

Now a new glue-making method 
has been perfected; a continuous and 
automatic process, devised and pa- 
tented by C. J. Mueller. The process 
and the manipulative steps for the 
use of hide glue or gelatin stock are 
implicit in the claims granted in that 
patent. Furthermore, the same me- 
chanical equipment for bone glue can 
be used for hide glue stock. 


Process 
In this process the hide glue stock, 
being cut and washed, receives a pre- 
liminary chemical treatment designed 
primarily to loosen the collagen and 
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fix the pH. The stock thus prepared 
then goes into the Mueller Extractor: 
the key for making hide glue in this 
new mechanized and continuous way. 

As the hide glue stock moves 
steadily through this Extractor, hy- 
drolysis and lixiviation take place by 
the hot extracting liquid moving in 
counter current. 
of the stock is controlled at all times 
and may be varied to satisfy treat- 
ment requirements. Similarly, the 
rate of the liquid flow, in its counter 
current course, and also its opera- 
tional functions as temperature and 
pH are subject to constant regulation. 
The whole operation can be con- 
ducted under suitable vacuum. 

The result of these operations is a 
practically complete extraction of the 
stock, in a quality hitherto not known, 
in the relatively short period of time 
while it moves through the continu- 
ously operating Extractor. Thus, a 
large volume of stock is rapidly ex- 
hausted in a machine of relatively 
small superficial areas in an efficient 
and reliable way. 


Flow Sheet 


To facilitate an understanding and 
appreciate the advantages of this new 
method a typical flow-sheet has been 
prepared. This flow-sheet indicates 
the various steps, preceding and fol- 
lowing the Mueller Extractor and 
synchronized with it. On the flow- 
sheet the apparatus is arranged for 
production in three “runs.” However 
the number of “runs” can be varied 
according to the quality requirements 
on order. The more “runs” included 
in the set-up, the higher the average 
quality. 

The hide glue stock is introduced 
into the Extractor by an enclosed 
conveyor where the excess of water 
and air are withdrawn by vacuum 
and the material brought up to the 
starting hydrolizing temperature. The 
basic characteristic of this extraction 
system is that of a number of con- 
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The rate of travel’ 


e 


nected extraction units, or zones, of 
progressively smaller size arranged 
in a closed series through which the 
solids flow. The extraction liquid 
flows in the counter direction con- 
sidering the units collectively. 

Each unit is connected to a preced- 
ing unit by a mechanism and pipes. 
They are also connected with a source 
of extraction liquid, live steam and 
to a vacuum pump. 

The connecting mechanisms are ro- 
tating valves. Each valve has a com- 
partment that will collect and transfer 
the solids to a succeeding unit. Dur- 
ing a period of its rotation prior to 
its discharge position into the next 
unit, the compartment faces a 
screened discharge pipe. At this time 
a connection to the valve permits 
steam pressure to separate the fluid 
from the solid and force this liquid 
through a pipe back to the preceding 
unit. The drained solid material is 
then moved along at controllable 
speed. In a case of tough histological 
structure of the material, it can be 
again hydrolized by live steam before 
being discharged to the succeeding 
unit. Another connecting pipe be- 
tween units leads from the top section 
of one unit to the bottom section of 
the preceding unit forming the path 
of the continuous counter flow of the 
extraction liquid of predetermined 
temperature from the last unit toward 
the first one. 

When the extraction is performed 
in three runs (fractions), as_illus- 
trated, the liquids are supplied simul- 
taneously by pumps to the first, sec- 
ond and last unit. Thus the steadily 
moving stock receives three indi- 
vidual, progressive treatments ade- 
quate to its histological and chemical 
properties. The residue, completely 
leached and with the liquid expressed, 
is discharged at the rotary valve of 
the last unit. The desired pH is main- 
tained throughout the apparatus dur- 
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ing all the operations by the intro- 
duction of a correcting agent in the 
supplying extraction liquids. 
Indicated on the drawing only for 
the third container is a rotor-grinder 
to reduce further the already softened 
stock so as to present still greater 
surfaces for the diffusion and leach- 
ing. Not indicated have been the 
means for controlling the speed of 


movement of the stock and the liquids 
nor the thermostatically controlled 
operating temperatures throughout 
nor the continuously controlled pH. 
The output of the Extractor will be 
according to the characteristic of the 
pH for high grade glue, always on the 
acid side, and is a mixture of satu- 
rated glue and grease. Devices for 
the separation of the grease may he 
any of the conventional means; those 


shown on the flow sheet happen to 
be by gravity. Designs for continu- 
ous operating evaporators, shapers 
and driers have been made although 
conventional models can be used. 


Greater Efficiency 


The inference should not be drawn 
from the appearance of the flow sheet 


(Concluded on Page 45) 
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NEW DEVELOPMENTS 


What industrial science is doing to simplify the job 


CONSERVING LATEX 


The chief feature of this new 
Latex Cementing Machine is its abil- 
ity to conserve latex. The device has 
no gears, operates quietly, is easily 
cleaned. It is designed to cement 
strap stays, throat stays, plumpers, 
doublers, paper backers, sock linings, 
and small, odd-shaped pieces, though 
it handles work up to seven inches, 
regardless of thickness. 


The machine, according to the 
manufacturer, lays an even film over 





the entire surface or a partial area 
only. Conservation of : latex is 
achieved by preventing wastage due 
to dried-out, contaminated cement in 
sump and case. Other savings are 
achieved through labor economies, 
and also because only one-half the 
ordinary bench space is required. 
The amount of cement required is 
controlled by a simple adjustment 
gauge. 

Source: Boston Machine Works, 7 
Willow St., Lynn, Mass. 


NEW FILLER COMBINATION 


The illustration shows an improve- 
ment to end the piling up of bottom 
filling beneath the insole. This im- 
provement consists of a kind of disc 
optionally made of sponge rubber, 





firm felt, sheet cork, or plastic com- 
binations; the disc is approximately 
5/32” thick, determined by the cavity 
between the outsole and midsole. 


This disc comes usually in three 
sizes to fit a run of sizes; that is, in 
men’s shoes, there would be divisions 
of sizes in small, medium, and large, 
and the same division would apply 
to all types of shoes. 

This disc is shaped as illustrated 
with an added flange on its edges, 
to allow for the imbedding in the cork 
filling over its edges, thus permitting 
later flexing of the shoe without 
breaking up of the cork filling. 

Apparently, the inventor has in 
mind the adaption of this disc to two 
types of insole construction; one for 
the old Goodyear type of flat chan- 
nel with the shouldered edge, like the 
Turn practice; and the other for the 


(Concluded on Page 39) 
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OW Serves American Industry 


EPSOM SALT, tech. 


Epsom salt is used in the dyeing 
and printing of textiles. 





Epsom salt assists in the tanning 
of sole leather. 








It is a bleach stabilizer in paper 
making. 





“Order from Dow” 


THE DOW CHEMICAL COMPANY 
MIDLAND, MICHIGAN 


or telephone the nearest DOW branch office 


Te MAin 3085 New York. .....5.:.5- Plaza 7-8300 
Boston......... HUbbard 2-4890 —_—Philadelphia. . . Rittenhouse 6-2280 
> i aaa Financial 6-4221 sp. Louis... NEwstead 4977 
Cleveland......... TOwer 1-5825 Fronct GArfield 1-8323 
DE ou icaapaes TRintty 2-8166 50 Froncheo. .. .GAsield I- 
HOUSTON 2:3: <.506 5 «+s CHarter 4-3506 Seattle............ SEnaca 6488 
Los Angeles......... TUcker 3181 Washington....... REpublic 6608 
Dow Chemical of Canada, Limited, Toronto....... ELgin 9208 
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Epsom Salt, technical, has extensive indus- 
trial applications in a variety of processes. 
It is employed, to list only a few industries, 
in the ceramic, explosive, match and 
fertilizer industries. 


Look to Dow to satisfy your needs. 


DOW ALSO PRODUCES: 
Aniline 

Phenol 

Hydrochloric Acid 
Caustic Soda 

Sodium Sulfide 


Dow 


CHEMICALS 


INDISPENSABLE TO INDUSTRY 
AND AGRICULTURE 











TECHNICAL Tips For SHOE FOREMEN 


Practical ideas and suggestions for factory supervisors 


Is It Goodyear or 
Slip-lasted? 


The increasing likeness between 
Slip-lasted and Goodyear construc- 
tion may continue in a kind of blend- 
ing of both into one construction. 

Slip-lasted construction, of which 
the California is merely a by-product, 
had a good mother—the Stitchdown 
that in its early history was definitely 
slip-lasted in the Making Room after 
the upper and sock lining, or insole, 
had been united in the Fitting Room. 
The Turn, though relasted, is not a 
true parent of Slip-lasted technique, 
keeping in mind that the Turn is a 
lasted-to-the-wood process. 

Trimming off the extending insole 
edge and the outward flare of the 
upper stock close to the uniting 
stitch, and the stitching on of a 
wrapper that later could envelop a 
platform and wedge, make for basic 
California or Stitchdown technique. 


Up to this point there is nothing 
complicated to confuse with Good- 
year. But now that the California 
variation of Slip-lasting is giving way 
to elimination of the wrapper in 
favor of a bevelled welt that when 
turned to lie in flat position, there is 


every aspect of an improved Good- 
year, for this bevelled welt. idea fits 
a corresponding bevel on the top of 
the outsole that excludes room for 
bottom filling. Also, the swinging 
into a flat position of the bevelled 
welt forces the inseam into a position 
under the last, thus protecting the 
inseam through mere weight of the 
body. The subsequent attaching of 
an outsole, either by Goodyear stitch- 
ing or cementing makes for a gen- 
uine Goodyear so far as construction 
goes. 

The foregoing demonstration 
proves that construction alone is not 
the answer so much as is the method 
of accomplishing the construction. 
Therefore, the only essential differ- 
ence between Goodyear and Slip- 
lasted lies not in physical appearance 
but in lasting-to-the-wood in the for- 
mer case, and back-lasting in the 
latter. 

The original Goodyear or solid in- 
sole, whose channel was deeper cut 
than the lip, forced the welting needle 
to place a stitch deep into the be- 
tween substance below the lip cut. 
But with the prevailing T-beam in- 
soles it is mechanically impossible 
to sew down equally well. Hence the 
lack of integration. 

In summation, the Slip-lasted tech- 
nique of placing the inseam beneath 
the last, the using of a bevelled welt 
instead of wrapper, do converge to 
meet the concept of the original 


Goodyear save that the latter was 
lasted-to-the-wood. And incoming 
modern methods of shaping, con- 
tracting, molding, and assembling of 
uppers to the bottom may soon com- 
pensate lasting to the wood. 
Hermyle Golthier 


Stainless Steel Roll 
For Bottom Filling 


There are several kinds of leather 
that mark and stain readily, noted 
particularly when pressed against a 
steel roll, table, crease guide, or other 
similar fittings common to Welt 
Beaters, Welt Butters and Tackers, 
Rough Rounders, and other ma- 
chines. Of course, it is the lighter 
leathers, as white kid (buck), and 
other leathers. 

It is always helpful to use paper 
covers, and to apply French chalk 
liberally, except that the covers soon 
tear off, and most of the French 
chalk is applied after the staining 
has been done. So it does seem help- 
ful to remove the condition entirely 
by using stainless steel fittings. 

The machine in mind is fitted with 
a stainless steel roll mounted onto a 
bracket assuring of greater ease of 
operation through the elimination of 
marking and binding and restrain- 
ing the shoe in the process of its feed- 
ing. The machine is the Model A 
Channel Cementing Machine, made 


by the United Shoe Machinery Corp. 
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IN OUTER SOLES 


THAT ARE 
FEATHERY LIGHT 





Women like shoes that are light and 
pretty on the feet. No wonder they instinc- 
tively prefer shoes with England Walton 
soles! 

These famous sole leathers have a wonder- 
ful, airy feel that only leather can impart — 
plus an extra-fine, extra-long-wearing tex- 
ture gained by tannage in pure oak bark 
liquors. 

For dress shoes — smart shoes — use 
England Walton soles. You can rely on re- 
peat business when you rely on England 
Walton. 


England Wallon 


BENDS, CUT SOLES AND SOLE LEATHERS 





A. C. LAWRENCE LEATHER COMPANY, enctano watton pivision 


BOSTON © CAMDEN © PEABODY © WEWYORK © ST.LOUIS © COLUMBUS © MILWAUKEE 
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@ LOSANGELES © 


SAN FRANCISCO = ® 


ASHLAND, KY. @ 


NEWPORT, TENN, © 


HAZELWOOD. M. C, 
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KOREON 


ACTIVE INGREDIENT: Basic Chromic Sulfate. 


DESCRIPTION: Slightly hygroscopic, dark green, small, non-crys- 








; talline, rounded granules. Bulk density averages 70 
e 

lb. per cu. ft. Two grades: 
e 
™ ® Koreon M, about 33% basicity (Schorlem- 
‘. mer) and 24% Cr2Os. 
° ® Koreon X, about 52% basicity and 25% 
. Cr2Os, 
e 


USES: Chrome tanning of hides by the one-bath process. Insolubili- 


° zation and stabilization of proteins and other organic 
s 

substances. 
e 





CHROME TANNING 


SHIPPING CONTAINERS: Bags—75 lb. net. Fibre drums—about 
325 Ib. net. 


Sodium Bichromate—Potassium Bichromate 


MUTUAL CHEMICAL COMPANY OF AMERICA 
270 MADISON AVE., NEW YORK 16, N. Y. 








; 
; MUTUAL CHEMICAL CO. of AMERICA, Dept. LS INSOLUBLIZATION 
270 Madison Avenue, New York 16, N. Y. OF PROTEINS 

| Please send me free copy of “Koreon, One-Bath Chrome Tan for Leather." 

Serial No. 54. 

BIPM PIRI ig 5550 cts cures ncpnesss Secesciosstasnsvoqsiussehenieatr nn unacddasaastevaeaauies dsebrgeavereessT oie meee eee eee eee 

| 

; BOMMNNRIRTD sss cas ies Goss ice ces cysnspctusxas dan aaeseucosecsacenasaeion sae bGey sioeeacbeaesecee ts Ameen 

; PUREE 8s gd Sess virigau patience ie btckiscts Anne aiaba eek a ee 

BRA sya cess farsi esses vas cuSoisliakinunvasensscstseneet DONO siicceciacs SIMD yo eeniie eee 
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Leather Show results about as usual—much 
sampling, good deal of talk, a few sales—but resemblance 
stops there. Despite air of “business as usual,” neither 
tanners nor shoe manufacturers were kidding themselves. 
This year's show did little to determine what Spring and 
Summer 1951 leathers would be. 


True enough, the usual array of colors and 
styles was there. Whether they'll be available when shoe 
manufacturers do their Spring shopping is another story. 
Chances are they will—but anything can happen. What 
happens in Korea and possibly elsewhere and effect upon 
home front are the big determinants. Price controls, allo- 
cations, etc., could change situation overnight. 


Tanners and shoe manufacturers in prac- 
tically the same boat. Everybody asking or thinking 
same questions. Buy now or buy later? Will prices go up 
or down? When will controls come? Will inventory 
controls catch me with heavy stocks? Will price ceilings 
force me to sell my leathers or shoes below cost? These 
are questions even the Quiz Kids can’t touch. 


Despite threat of controls, shoe retailers and 
manufacturers visiting Allied Products Show placed em- 
phasis on style. Many designers, stylists and pattern manu- 
facturers report they are unable to keep up with demand 
for new styles. Reason is retailers are pushing style turn- 
over, say their sales volume depends on it. Manufacturers 
in turn feel pressure from retailers. Thus, style will con- 
tinue to be big sales factor until controls. Retailers claim 
scare buying not too evident in shoes, say they must con- 
tinue to offer consumers new styles if they are to maintain 
sales volume. 


Most shoe supplies producers consider sup- 
ply outlook fairly good . . . at least, until President de- 
clares controls. Fabrics may be a bit tighter, certainly more 
expensive, but no distinct shortage. Big squeeze primarily 
in products using rubber or metal. 


Rubber soles, heels, crepe very uncertain. 
Government cut in allocations hurts here. Latex already hit 
by crude rubber situation although this has eased somewhat. 
Production of synthetic rubber won't help until early 1951 
at earliest. Goring will also feel rubber squeeze. Steel 
shanks and buckles, ornaments, etc., will feel pinch of metal 
allocations. 
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On the whole, shoe supplies will be avail- 
able until controls, harder to get afterwards. Prices 
have risen average of 10% since late June, will continue 
to ease upwards, depending upon situation. Another factor 
in coming price rises will be next round of labor wage 
increases. Latter are sure to come, cannot help but bring 
corresponding rises in manufactured products. 


Uncertainties surrounding the long-awaited 
Wage and Hour Division shoe learner ruling, now 
set for Oct. 16, still hold the spotlight in Washington. Up 
to presstime, promised text of Labor Department regulation 
had not been made public. Until it is, United Shoe Workers 
of America, CIO, will mark time. 


First bitter blast by union officers against De- 
partment’s “raw deal” now receding. Two factors involved 
here. First, CIO is hesitant about carrying fight through 
to finish, thus embarrass labor's friend, President Truman, 
before Nov. elections. CIO feels ruling came at bad time 
politically, doesn’t want to jeopardize Truman’s position 
by putting him on spot. 


Second factor concerns element of time. 
Time is running out for intense battle since union leaders 
must leave Washington about Sept. 20 to lay ground work 
for United Shoe Workers’ national convention in Cleveland 
Oct. 2-6. Unless USWA legal battery has its “appeal” on 
learner ruling lined up by Sept. 20, the whole situation 
may fade away to a formal although strong-worded protest. 
Betting in Washington is that this will happen but learner 
question will be brought up again at some more politically 
expedient time. 


Expanding children’s and young people’s 
shoe market spotlighted by report on school enrollment 
this Fall by Federal Security Agency's Office of Education. 
FSA estimates 32,903,000 children and young people will be 
enrolled in all types of U. S. schools and colleges this year. 
Elementary schools will enroll 23,686,000 pupils, 4 million 
more than last year. Secondary school enrollment estimated 
at 6,142,000 students. Colleges, professional schools, etc., 
will have student body of 2,700,000. By 1957, there will 
have been a 10-year increase of more than 10 million 
pupils in public, parochial and private elementary and sec- 
ondary schools throughout the U. S.—a good target for chil- 
dren’s and young people's shoe manufacturers. 
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HEAVY BUYING MARKS LEATHER SHOW 


BUYERS BALANCE ORDERS 
WITH EVIDENT CAUTION 


Orders Substantial But Few 
Go Overboard 


Usually there is much sampling, 
little actual buying at the Leather 
Show. But at this week’s showing, 
held Sept. 6-7 at the Waldorf-Astoria, 
New York, the heavy volume of 
orders placed broke a “peacetime” 
buying precedent. In many _in- 
stances, tanners were forced to close 
order books; in others, they urged 
buyers to base their orders on actual 
needs rather than on inventory ac- 
cumulation. 

Despite the strong demand prevail- 
ing, many buyers—particularly the 
larger ones—refused to permit an- 
ticipated supply shortages or higher 
prices stampede them into large or- 
ders. These are the buyers who 
have become the soundest balancing 
factor in a market which might other- 
wise become runaway. 


Rawstock Costs Spiral 

Comment on rawstock costs was 
everywhere. Between the end of 
June and Aug., hide prices have ad- 
vanced 25-40 percent; calfskins, 15- 
25 percent; goatskins, 15-20 percent. 
Since rawstock represents some 60 
percent of finished leather costs, rises 
in the latter have been inevitable. 
And rawstock price spirals have been 
the swiftest on record. 

Based on actual footwear sales, 
there has been little ground for ex- 
cessive rawstock and consequently 
leather and shoe price boosts. For 
the first six months of 1950, shoe out- 
put and consumption has been only 
about two percent above the same 
period in 1949. Thus the price in- 
congruity becomes obvious. 

There have been substantial in- 
creases in rawstock imports for the 
first half 1950. Cattlehide imports 
have risen about 150 percent—from 
590,000 to 1,225,000; calf and kip 
skins about 350 percent—from 364,- 
000 to 1,220,000 skins; pickled 
sheepskins over 100 percent—from 
4,416,000 to 10,510,000; with good 
increases reported in goat and kid 
skins, cabretta and horsehides. 
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Despite this substantially greater 
supply of hides and skins as meas- 
ured against a not appreciably in- 
creased consumption of leather pro- 
ducts, hide and skin prices have shot 
up out of proportion with economic 
conditions. 


Greater Caution 

Shoe manufacturers as a whole 
have showed rising caution in leather 
buying and inventory accumulation 
in the past two to three weeks. How- 
ever, there have been enough vigor- 
ous bidders to consume leather out- 
put at a rapid rate. This was evi- 
dent at the Leather Show. 

Two forces have tended to temper 
this buying. First, the threat of con- 
trols. Second, realization that “an- 
ticipatory buying” for inventory can 
set up the vicious circle of tightened 
supplies and unjustifiedly higher 
prices. 

As yet, there have been no signs 
of heavy military orders to come. 
Present military expansion plans 
can be handled by the leather and 
shoe industry without dislocation of 
supply and production. Certainly, 
military buying has not been the 
prime motive for higher prices and 
heavy leather buying. 


Leather Prices—Where? 

One question was prevalent at the 
Show: Will leather prices level off 
and possibly drop to more reasonable 
levels? Tanners could only point to 
rising rawstock, tanning materials 
and labor costs. Shoe manufactur- 
ers cited higher leather, shoe sup- 
plies and labor costs. 

But the law of supply and demand 
is still in operation—and it may soon 
be felt. For example, heavy post- 
Korea buying of leather indicates 
larger-than-usual manufacturers’ in- 
ventories. Shoe production and con- 
sumption has not been enough to ab- 
sorb these at an equal rate. It is 
possible that the feast could be fol- 
lowed by a semi-final—that demand 
for leather could taper off—and cre- 
ate a lull in demand sufficient to force 
rawstock prices downward. Only 
time could tell. 
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ALLIED PRODUCTS MEN 
PREDICT GOOD BUSINESS 


Demand Strong Despite 
Rising Prices 


The allied shoe trades see a bright 
business outlook for the coming sea- 
son. Many producers are much busier 
than usual for this time of year, and 
a few have even been forced to allo- 
cate supplies to customers. 

Some had feared scare buying, 
which broke out in July and August 
and led to an extraordinary rush of 
business, would result in a_ sales 
slump at this time. They pointed to 
supposedly heavy supplies inventories 
held by shoe manufacturers. But no 
such slump has occurred. 


Most Prices Up 

Prices of practically all shoe sup- 
plies have risen in the past few weeks. 
In some instances, further price rises 
are predicted. The first wave of in- 
creases was due principally to cor- 
responding boosts in basic raw mate- 
rials (rubber, textiles, metals, lum- 
ber, chemicals, etc.). The second 
wave—expected before the year is 
out—will be laid at the door of forth- 
coming wage boosts for labor in prac- 
tically all industries. 

Inflationary trends are converging 
from various directions—labor, raw 
materials, government buying, hoard- 
ing, etc. All these forces show little 
or no signs of abating—rather they 
appear to be building up in intensity. 
The inevitable result is price rises in 
footwear—at least, until official re- 
strictions are imposed. 


Demand For Styles 

Exhibiting and visiting shoe de- 
signers, stylists, and pattern manu- 
facturers at the Allied Shoe Products 
Show held this past week at the 
Belmont-Plaza Hotel in New York 
City were unanimous in stating that 
the demand for new patterns and 
styles is continuing at an extraordi- 
nary rate. Many are unable to keep 
up with orders. 

Reason for the demand, in the 
opinion of stylists and designers, is 
the realization by shoe manufacturers 
and retailers that vigorous merchan- 
dising is needed to maintain a whole- 
some level of sales. The large variety 
of constant turnover of “new” styles 
is recognized as a vital motivating 
force for sales. 
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HIDES ADDED 
TO POSITIVE LIST 


Government Rules New 
Export Controls 


Late last week, the Government 
tightened its controls on exports of 
hides to countries outside the U. S. 
Beginning Sept. 1, hide exports to all 
countries except Canada must have 
validated export licenses from the 
Commerce Department’s Office of In- 
dustry and Commerce. 

Trade sources attributed the move 
to the Government’s growing anxiety 
over the “transfer” shipment of hides 
to unlicensed countries outside the 
Western Hemisphere. Large stocks 
of wet and dry cattlehides have been 
shipped to countries previously re- 
quiring no permit and re-shipped to 
countries where licenses were re- 
quired. 

Although no scarcity of hides is an- 
ticipated in the near future, the Gov- 
ernment’s action, also applied to cer- 
tain electrical insulating materials, is 
designed to protect against any scar- 
cities. In addition, it is expected to 
prevent the movement of strategic 
materials to Soviet Russia and its 
satellites. 

INo change was made on calf and 
kip skins which are under quota con- 
trols and require export licenses. 


PANIC BUYING HITS ISRAEL 


This week the little state of Israel 
found itself facing the worst eco- 
nomic crisis in its short history. Fear 
of impending rationing controls 
brought on a sudden wave of panic 
buying and bank runs, the bane of 
any economy. 

The Government’s recent order 
rationing clothing and footwear set 
off a buying rush that soon extended 
to almost all commodities. Frenzied 
crowds withdrew their money from 
the banks, stormed into stores to buy 
what they could. 

On the black market, men’s shoes 
sold for $56 a pair, men’s suits for 
$280 each and cigarettes were $1.04 
per pack. 

Despite the Government’s denial of 
“false reports” that it would soon ex- 
tend rationing to cover most com- 
modities, the storm continued un- 
abated. In a single week, bank with- 
drawals hit the unprecedented total 
of $5,600,000, circulation of Israel 
currency soared to $180 million, a 
rise of $26 million since May. 

At week’s end, a desperate S.O.S. 
from Premier David Ben Gurion 
brought some 40 American Jewish 


leaders flying to Tel Aviv to do what 
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they could to stem the tide of infla- 
tion. What they decided would do 
much to determine whether Israel’s 
economy would survive. 


ARMY, NAVY: SHOE BIDS 


Sportwelt Shoe Co., Inc., North 
Easton, Mass., was low bidder this 
week at the opening of Navy Invi- 
tation No. 7098 calling for bids on 
27,426 pairs of high black leather 
shoes. Sportwelt bid $5.64 per pair 
on ‘Item 1A (14,331 pairs, delivery 
to Brooklyn Naval Clothing Depot) 
and $5.9414 per pair on Item 1B 
(13,095 pairs, delivery to Oakland, 
Cal.) 

Second lowest of three bidders 
was Endicott-Johnson Corp., Endi- 
cott, N. Y., which bid $5.66 per pair 
and $5.9514 per pair on Items 1A 
and 1B respectively. E. J. Givren 
Shoe Co., Inc., Rockland, Mass., bid 
$8.88 per pair on each item. 

In Philadelphia, Endicott-Johnson 
Corp. was low bidder on Marine 
Corps Requisition 1103 calling for 
bids on 150,000 pairs of leather field 
shoes. E-J bid $5.235 per pair on 
104,172 pairs for Philadelphia de- 
livery and $5.395 per pair on 45,828 
pairs for San Francisco delivery. 

Second lowest of four bidders was 
Sportwelt Shoe Co., Inc., which bid 
$5.49 per pair on 50,000 pairs (one 
percent discount for Philadelphia. 
International Shoe Co., St. Louis, 
bid $5.63 per pair on 104,172 pairs 
and $5.73 on the remaining 45,828 
pairs. J. M. Herman Shoe Co., 
Millis, Mass., bid $6.304 per pair on 
104,172 pairs (one percent discount) 
for Philadelphia. 


RETAIL SHOE SALES 
UP 19% DURING JULY 


Scare Buying Found Less 
Than Expected 


Scare buying of shoes during the 
first month of the Korean war did not 
affect retail shoe sales as heavily as 
anticipated, according to the Census 
Bureau of the Commerce Depart- 
ment, 

Preliminary sales data on the na- 
tion’s independent retail shoe stores 
places July sales some 19 percent 
ahead of July 1949 and 11 percent 
behind sales in June 1950. Sales for 
the first seven months of the year are 
two percent behind the correspond- 
ing period a year ago. 

In another similar survey of shoe 
sales of retail chain stores and mail 
order houses, the Office of Business 
Economics reported that July 1950 
sales totaled $57 million as compared 
with $52 million in July 1949 and 
$70 million in June this year. 

The seasonally-adjusted index of 
average daily sales (with 1935-1939 
equal to 100) showed the following 
figures for shoes: 235 in June and 
240 in July as compared to 221 in 
July 1949, 

July shoe sales in_ individual 
representative cities were listed as 
follows: Boston, up 17 percent from 
July 1949, down 31 percent from 
June 1950; St. Louis, up 20 percent 
and up two percent; Washington, 
D. C., up 17 percent, down eight per- 
cent. 





LEATHER GOES TO COLLEGE 








“Return to College in Leather” is the theme of this Fall promotional window 
display put on at Filene’s of Boston, nationally known department store, by 
A.C. Lawrence Leather Company and Town and Country Shoes, Inc., women’s 
shoe manufacturer. Attractive background props, authentic college pennants 
and up-to-the-minute college shoe styles made of Lawrence Moda Calfskin 
helped put across the idea that leather is right for college wear. 
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RETAIL SHOE INDUSTRY Instead of grouping individual indus- fense effort, it or he may request SE 
STUDIES WAR PROGRAM tries separately, special industry-wide membership on a specified committee. 
sub-committees are being set up ac- Representing the Shoe Chain , 
Ss ‘al Pl — : cording to topics of the day. For ex- Stores are Mark A. Edison, president h 
pecial Planning Committees g:nple, one will deal with price con- of Edison Bros. Stores, and Edward ; , 
Formed By Groups trols, another with taxes, another Atkins, Association secretary. L. E. ree 
7 : f : with credit, priorities, allocations, Langston, Thelma Hennessey, and al 
_The U. S. retail shoe industry is etc. Thus, if a shoe association or Gilbert Hahn of William Hahn & Co., hi 
girding itself for whatever may come. individual shoe retailer is interested Washington, D. C., are members from om 
Spurred on by the American Retail jn some particular phase of the de- _ the Shoe Retailers Association. ai 
Federation, which has already put 
several “defense” committees into Tr 
action, the National Association of SHOE CHAIN PROFITS RISE 3.1% wr 
Shoe Chain Stores and the National tire 
Shoe Retailers Association have : ; tle 
banded together, formed a “planning Net profits of six leading shoe Combined net sales of the five ski 
committee” for the trade. chains during the first six months of | Chains during the first six months wh 
Actually, the retail shoe planning 1950 rose 3.1 percent over the same i weg — ex) 
Sei an' Sa rer f . ; ; were stores in operation in Ma ar 
committee is part of an over-all com period last’ year despite a drop of Sait auniner 15 Pp C y ch 
mittee named the Retail Industry FR AMG eT Sh JoU against | a year ago. “om- . 
Committee and comprised of repre- eae wpidceteinhalia: dma bined net income amounted to Ing 
sentatives of the nation’s many re- Shoe and Leather Association reports. $5,099,478. 
tail industries. — - Income pe 
Purpose of the committee is to give ere sane 0 liv 
1950-1949 Net Sales 
retailers a chance to work closely Company Sales Profits 1950 tol 
with U. S. defense planners, at the Melville Shoe Corp. — 6.4% + 1.4% 7.3% ate 
; k call ial d d Edison Bros, Stores _— 6.0 ges 3.0 re: 
same time keep well-informed on de- A. & Beth: Shae Coen. . ile + 62 ry 
velopments that may affect their G. R. Kinney Co. .... . + 01 — 8.5 3.3 ” 
business. — — (OTR AEA Ose sere ne srater ip prereee rage es 5 | +46.4 At ex 
One important change in commit- ee Saal ee erent pay esa ven po 
tee makeup has been announced. *As of May, 1950 ; ia av 
SHOE PRODU | 
(Quantities in thousands of pairs; value of shipments in thousands of dollars) TO 
Production 2: 
eee May Shipments pi 
Geographic division 1950 May 1950 April 1950 
and State li lim; ; 
(pre im- (pre iminary) (revised ) May 1949 O 
inary) Quantity Value Quantity Value Quantity Value il 
UNITED STATES, TOTAL 38,368 36,129 $120,570 36,495 $125,244 35,707 $119,748 ™ 
New England 11,533 11,148 36,089 11,919 40,128 12,222 40,226 
Maine 2,080 2,093 6,453 2,261 7,354 2,113 6,651 Ww 
Massachusetts 6,365 6,134 20,229 6,361 22,270 6,675 22,686 ste 
New Hampshire 2,751 2,704 8,973 3,068 10,025 3,163 10,422 
Middle Atlantic 12,488 11,394 28,456 10,963 28,540 11,279 28,727 = 
New York 7,440 6,850 18,147 6,707 18,472 7,138 19,328 bi 
Pennsylvania 4,253 3,850 9,330 3,698 9,221 3,523 8,545 
East North Central 5,475 5,004 22,980 5,274 24,630 4,905 23,003 su 
Illinois 2,274 2,155 9,557 2,233 9,814 2,066 9,478 * 
3 ace SE io 1,413 1,392 5,831 1,389 6,075 1,294 5,659 ” 
Wisconsin 1,379 1131 5,988 1,325 7,103 1,199 6,205 fo 
Other Divisions 8,872 8,583 33,045 8,339 31,946 7,301 27,7392 Cc 
Missouri 4,462 4,430 18,789 4,142 17,570 3,388 14,141 of 
Tennessee 1,621 1,388 5,392 1,446 5,481 1,260 5,052 ; re 
January-May 1949 : Percent of change al 
in value of shipments: 
Geographic division nated Pm Shipments May 1950 ‘. 
aed State : SI ipments F : compared with— 
Production Quantity Value Production Quantity Value April 1950 May 1949 WwW 
UNITED STATES, TOTAL 205,284 201,534 $693,765 | 198,897 198,603 $705,980 — 3.7 0.7 ta 
New England 67,785 67,246 223,467 65,945 66,361 228,748 —10.1 —10.3 Ce 
Maine 12,940 13,019 41,393 11,990 12,355 40,301 —12.3 — 3.0 
Massachusetts 35,886 35,656 122,721 35,537 35,554 127,694 —9.2 —10.8 * 
New Hampshire 17,486 17,398 57,010 16,994 17,090 58,335 —10.5 —13.9 
Middle Atlantic 61,174 58,362 154,882 58,361 57,695 160,461 —03 — 1.0 | ti 
New York 35,426 34,173 97,180 35,629 35,682 ee ae. eS f Fi 
Pennsylvania 21,610 21,040 53,014 19,266 19,016 48,791 1.2 9.2 | 
East North Central 29,079 29,126 135,671 28,763 28,873 ‘iat —«4F «= 65 ; * 
MONE oe rs ccSinssacatvitess 12,261 12,283 54,551 12,153 12,382 56,816 — 2.6 0.8 el 
Ohio 7,554 7,873 34,558 7,512 7,756 35,548 — 4.0 3.0 C 
Wisconsin 7,078 7,065 37,268 6,827 6,784 35842 9 == 159 = 355 t 
Other Divisions 47,246 46,800 179,745 45,828 45,674 179,332 3.4 18.9 : 
Missouri 23,720 23,747 100,592 23,633 23,613 99,939 6.9 32.9 ps 
Tennessee 8,502 8,087 30,660 7,558 7,488 31,045 ‘— 1.6 6.7 C 
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SEE LITTLE CHANGE 
IN RAWSTOCK SUPPLY 


Hide and skin supplies throughout 
the Western and Eastern Hemispheres 
during 1950 are expected to continue 
“at least as favorable” as in 1949, 
according to Julius G. Schnitzer, 
chief of the Textile and Leather Divi- 
sion of the Commerce Department. 

In his Aug. 1950 report on World 
Trade in Commodities, Schnitzer 
wrote that rawstock trade for the en- 
tire Western Hemisphere shows lit- 
tle change from last year. Hide and 
skin production has declined some- 
what due to seasonal factors while 
exports from the principal producing 
areas have showed improvement. 
Shipments from the larger consum- 
ing areas have declined. 

During the past two years, Euro- 
pean countries have improved their 
livestock position so that livestock 
totals are almost equal to the immedi- 
ate prewar animal population. As a 
result, imports during 1950 are ex- 
pected to be somewhat lower and 
exports higher. No change in this 
position is anticipated for years to 
come. 


Offer Simplified List For 
Coated Fabrics 


Recommendation to reduce py- 
roxylin and vinyl coated fabrics to 
25 and 20 styles respectively has been 
proposed to the trade by the Com- 
modity Standards Division of the 
Office of Industry and Commerce of 
ihe Commerce Department. 

The materials are used for foot- 
wear, luggage, automotive uphol- 
stery and trim, furniture upholstery, 
case coverings, sporting goods, book- 
bindings and other products. 

The proposal was made as the re- 
sult of the survey by the Plastic Coat- 
ings and Film Association which 
found that over 76 styles of vinyl 
coated fabrics and 88 types and styles 
of pyroxylin coated fabrics were be- 
ing produced today. Principal vari- 
ations are in the finished weights. 

The recommendation lists width in 
inches and minimum width and 
weight per linear yards. It also con- 
tains a table enabling technicians to 
compare fabrics on the basis of 
weight per square yard. 

Advantages of the Simplified Prac- 
tice Recommendation include con- 
centration of demand by users with 
resulting increased efficiency and low- 
ered cost of production and handling. 
Copies of the proposal may be ob- 
tained from the Commodity Stand- 
ards Division, Office of Industry and 
Commerce, Washington 25, D. C. 
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CHICAGO OUTING CLOSE-UPS 








Just a few of the many who attended the recent Chicago-Milwaukee get- 
together held at the Glen Flora Country Club by the Hide & Leather Asso- 
ciation of Chicago. Top, left to right, Ed Aulson, chairman and lobster chef; 
Ed May, secretary of the Association; Les Armstrong and Charles Cashin. 
Below, left to right, W. A. Weidner, A. E. Gebhardt, and Don Elliott—a few of 


the Milwaukee contingent. 





WORK GLOVE BIDS 


The Chicago Quartermaster Depot 
has issued the following bid invita- 
tions on various type work gloves: 


Invitation QM-11-009-51-507 lists 
3600 pairs of lineman’s heavy leather 
gloves with gauntlet, Type LC-10, 
specification No. 9-75-B, of grain 
buckskin with split cowhide cuff. 
Opening is Oct. 2 with delivery not 
later than Jan. 31, 1951. 


The same invitation lists 4008 pairs 
of welders leather gloves, 4 finger 
and thumb type, specification No. 
KK-G-470, Type III, of grain horse- 
hide or split cowhide. Opening is 
Oct. 2 with delivery not later than 
Jan. 31. 
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Invitation QM-11-009-51-516 calls 
for 360 pairs of lineman’s heavy 
leather gloves with gauntlet, Type 
LC-10, specification No. 9-75-B, of 
grain buckskin with split cowhide 
cuff. Opening is Sept. 21 with de- 
livery not later than Oct. 31. The 
same invitation lists an additional 
540 pairs of welders’ gloves (type 
and specification as above) with 
opening Sept. 31 and delivery not 
later than Oct. 31. 

Invitation QM-11-009-51-512 calls 
for 8000 pairs of welding and work- 
ing large leather gloves, specifica- 
tion No. KK-G-470, Type III, of 
grain horsehide or split cowhide. 
Opening is Oct. 2 with delivery not 
later than No. 15. 


a 
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NEW SOLUTIONT 


avallable 





TRY THIS CONDITIONING MACHINE FREE FOR 60 DAYS 


It doesn’t cost a cent to equip your factory for a trial 
of Armstrong’s new solution-type box toe. All that’s 
needed is this inexpensive conditioning machine. 
Armstrong will supply you with this machine for an 
initial 60-day free trial. After this period, you can 
either rent the machine or buy it outright. 

This machine is easy to operate. You simply in- 
sert the box toe. The machine automatically saturates 
it, removes excess solution, and then places the box 
toe on the platform for quick pickup. The reservoir 


holds enough solution for 400 to 600 pairs of shoes, 
depending on the type of toe. 

The conditioning machine is easy to maintain. 
You can tear it down and reassemble it in less than 
five minutes. All parts are standard and replaceable. 
You can service it yourself. 

Cleaning is equally simple. Just remove the roller 
and wash it with clear tap water. 

NOTE: Armstrong’s box toes can be conditioned only 
with Armstrong’s conditioning solution. 





TWICE AS STRONG You get the BONDS TO UPPER 


Armstrong’s box WON’T BURN Both Armstrong’s 


same strength with half the thickness 
and weight of Armstrong’s new box 
toe material. This makes for better 
last conformity and gives the shoes 
smoother, thinner, smarter toes, 


toes provide added reinforcement by new box toe material and its condi- 


forming a tight bond to the upper. 
Yet they can be used with the most 
delicate and highly colored leathers 
because the solution won't bleed. 
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tioning solution are completely non- 
inflammable. They can be used any- 
where without special precautions to 
meet fire and insurance codes. 
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NTYPE BOX TOE 


lipo Armstrong 


It’s easy to use. It’s lighter, 
stronger, won’t bleed, won’t burn 


Armstrong’s new solution-type box toe material is 
now available for immediate delivery. Right this 
minute, high-speed machines are turning out yard 
after yard of this radically new material. 

Armstrong’s new material is easy to use. Simply 
run the cut-and-skived box toe through the inexpen- 
sive conditioning machine shown at left and insert 
into the shoe. The material sets up hard and tough 
and retains the shape of the last extremely well. 

Armstrong’s box toe material lets you design 
shoes with thinner, smoother toes. Gauge for gauge, 
it provides exceptional strength. For example, a 
.045” gauge Armstrong box toe can be used instead 
of the usual .075” gauge material. 

Besides being strong, Armstrong’s box toes pro- 
vide added reinforcement by forming a tight bond 
with the upper. Yet these box toes can be used even 


ARMSTRONG'S SOLUTION TYPE BOX TOE MATERIAL 


another Armstrong shoe product 


on the most delicate and highly colored leathers 
because Armstrong’s conditioning solution is harm- 
less. It won't bleed through and stain the uppers. 

Both Armstrong’s box toe material and its con- 
ditioning solution are completely non-toxic and non- 
inflammable. They are safe to use anywhere. No 
special handling is needed to meet fire insurance 
requirements. 

Armstrong’s box toe material comes in standard 
sheets, 36” by 48”, and in two gauges, .035” and 
045’, Cut-and-skived box toes can be obtained 
from the Davis Box Toe Company, 150 Broadway, 
New York, New York. 

For further information, contact your Armstrong 
or Davis representative today or write 
Armstrong Cork Company, Shoe Products 
Department, 8809 Arch St., Lancaster, Pa. 
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REVISED 1949 FIGURES 
ON FOOTWEAR OUTPUT 


Footwear production in 1949 to- 
taled 473 million pairs. Output was 
about the same as in 1948, with rises 
in housewear slippers and women’s 
shoes, sandals, and playshoes off- 
setting drops in other kinds of foot- 
wear. 

Shipments of shoes and slippers in 
1949, 472 million pairs, were valued 
at $1,635 million, an average value 


per pair shipped of $3.46. In 1948, 
the average value was $3.72 and in 
1947, it was $3.69. 

The 1949 statistics in this report 
are based on a monthly canvass of all 
known factories which use conven- 
tional shoe machinery. There were 
1,243 such establishments in Decem- 
ber 1949. The 1949 figures include 
the production and shipments of 
establishments identified through the 
1947 Census of Manufacturers and 
not covered in previous reports; these 


factories accounted for about 4 per- 
cent of total production and 3 percent 
of total shipments of footwear in 
1949, 

Statistics for 1947 are from the 
1947 Census, and include the output 
and shipments of all known manu- 
facturers. The 1947 data, unlike those 
for 1948 and 1949, include about 
5 million pairs of clogs, paper and 
fabric sanitary slippers, novelty foot- 
wear, etc., not made on conventional 
shoe machinery. 





SEALSKIN FOOTWEAR -- MADE TO LAST A LIFETIME 
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Sealskin footwear from Newfoundland, including flight boots, overshoes, galoshes for both men and women, work 
boots and loafers, along with a radio set covered in fine grain sealskin leather, are pictured here along with sealskin 
handbags in an exhibit at the Canadian International Trade Fair. Exhibitors were Bowring Bros., of New York, 
London and St. John’s, Newfoundland. The firm was established in 1811 and exhibited the sealskin items in Canada 
for the first time since Newfoundland became the 10th province. Manufacturers claim most of the footwear shown 
would “last a lifetime” although nobody has yet taken time to prove or disprove this. Samples were made in England 
especially for showing at the Fair. 





ULSION FINISHES 


TOPS in 


for WATER RESISTANCE 
SHEEPSKIN COVERAGE 


and GOAT ECONOMY 








ESTABLISKED 1870 







| 3 LTS For long life and best all-round results 

specify KENWOOD WRINGER FELTS 
for your: Stehling Continuous Feed Leather Wringing Machine 
Stehling Combination Putting Out and Leather Wringer * Quirin Wringer 


F, C. HUYCK & SONS e KENWOOD MILLS « RENSSELAER, N. Y. 
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New England Shoe Foremen 
To Hold Banquet 

The New England Shoe Foremen 
and Superintendents’ Association 
will hold its Annual Banquet on Jan. 
13, 1951, at the Hotel Statler, Bos- 
ton, A. William LaTorre, president, 
announced this week. 

Proceeds of the banquet, one of 
the outstanding events on the leather 
and shoe industry calendar, will go 
to the Association’s Relief Fund. 
Each year thousands of dollars are 
disbursed from this fund to help 
needy shoe foremen. 

LaTorre has been appointed to the 
Ad-Book Committee along with 
Henry Meirs is chairman and Hyman 
Snider and Ben Fish as co-chairmen. 
This is the same group that broke all 
previous records last year in num- 
ber of subscribers and funds raised. 

The Association now has a mem- 
bership of more than 900 shoe fac- 
tory and allied trades foremen and 
superintendents in New England. Its 
first annual meeting for the 1950-51 
season will be held at noon, Saturday, 
Sept. 30, at the Hotel Bradford Roof. 


BECK GETS ADLER STOCK 

A. S. Beck Shoe Corp., shoe chain 
with headquarters in New York, has 
acquired all the capital stock of 
Adler Shoe Corp., retail chain, ac- 
cording to an announcement by 
Herbert M. Adler, president of Adler 
Corp. 

Adler will continue to serve as 
president and treasurer of the Adler 
Corperations while Edwin M. Adler 
will continue as vice president. All 
executives and store personnel of the 
Adler companies will be retained. 

Adler said the association would 
make possible “a substantial expan- 
sion program” for Adler which main- 
tains 18 men’s retail shoe stores in 
the greater New York and New Jer- 
sey metropolitan areas. Beck is 51 
percent owned by Shoe Corp. of 
America and operates 126 retail 
stores. 


VISCOL COMPANY SOLD 

The Viscol Company, manufac- 
turer of leather waterproofing and 
preserving compounds, has been sold 
for the second time in the firm’s 
62-year history. New owner is Jules 
Ek. Loxsom, a certified public ac- 
countant formerly associated with 
the firm of John H. Vennan, Bridge- 
port, Conn. 

Viscol was operated until recently 
as a subsidiary of The Stamford 
Rubber Supply Co. in Stamford, 
Conn. Previous to 1936, the factory 
was located in Cambridge, Mass. 
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More than forty 


years’ experience 
in the manufacture of 
Fatliquors, Dyestuffs and 
Chemical Specialties of 
every type for the 
Leather Trade. 


Main Office and Works: 


3240 GRACE AVENUE * NEW YORK 67, N.Y. 


Branches: PHILADELPHIA « CHICAGO « GLOVERSVILLE «© MONTREAL 
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Why Buy Imperfect Plates? 


STANDARD GUARANTEES THE MOST PERFECT PLATES MADE, 
VARYING NOT MORE THAN | THOUSANDTH OF AN INCH ON 
BOTH SIDES, AT PRICES NO HIGHER THAN IMPERFECT PLATES. 


STANDARD EMBOSSING PLATE MF. Co. 


Since 1888, Manufacturers of 


SOLID STEEL ENGRAVED PLATES 
ELECTROTYPE EMBOSSING PLATES 
SMOOTH PLATES 
ALL SUPPLIES FOR BUILDING BEDS 


129-131 PULASKI STREET NEWARK 5, N. J. 
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BROCKTON STRIKERS WIN 
10% WAGE BOOST 


Five-Day Walkout Ended 


In Cut Sole Firms 


Close to 500 worker-members ot 
the Cut Sole Local, Brotherhood of 
Shoe and Allied Craftsmen, Brock- 
ton, returned to work late last week 
after a five-day walkout halted pro- 
duction at 18 cut sole firms. 

The walkout ended after repre- 
sentatives of the union and the Asso- 
ciated Shoe Industries of Southeast- 
ern Massachusetts met before Fed- 
eral Mediator John Sullivan in Bos- 


ton, finally agreed upon a 10 percent 
pay raise across-the-board. 

The new contract, effective until 
March 15, 1951, covers some 500 Cut 
Sole Local members. Another 250 
workers were earlier granted a 10 
percent hike from three independent 
firms. Only firm in the area not 
affected by the increase is Campello 
Shank Co. which has a contract run- 
ning until Jan., 1951. 

The 10 percent increase gives cut- 
ters and sorters a top rate slightly 
over $1.58 per hour as compared to 
$1.44 previously. Weekly wages are 
increased from $57.60 to $63.36 for 
a 40-hour week. 





Jobs, Military Spending, Output Rate for 12 Years 








Civilian Military Industrial 
Year Employment Unemployment Outgo Production 
EERE secessexsccces See 10,390,000 $1, 250,000,000 89 
DE “aepesicxsesccre Gaeeee 9,480,000 1,367,000,000 109 
1940 47,520,000 8,120,000 1,798,000,000 125 
1941 50,350,000 5,560,000 6, 252,000,000 162 
SE Tg 2,660,000 22,885,000,000 199 
_. SESS errr e ee 1,070,000 63,413,000,000 239 
BUR Succcvescseces SBOBD000 670,000 75,975,000,000 235 
SED. 605 o0s0s000406 EOD 1,940,000 80,537,000,000 203 
BES. gcc cewscecsces Gppawe,000 2,270,000 43,147,000,000 170 
BRET osccccccvscsne, Gaunnseol 2,142,000 14,618,000,000 187 
Peer 2,064,000 11,084,000,000 192 
PED vaseccccvcasda: MEpeeeee 3,395,000 13,865,000,000 176 
1950 61,482,000* 3,384,000* 13,584,000,000 


*Figures for ‘the ‘month of June, 1950, only. 


-+ Average for the first six months of 1950. 


Notes: Employment and unemployment figures are from the Bureau of Census, Department of 
Commerce. Military outgo figures are approximate and are for the fiscal years ended June 30 in 
each instance. Industrial production index is by the Federal Reserve Board (1935-’39 equals 100). 


Quartermaster Association 
Convention Oct. 6 


The Philadelphia Quartermaster 
Depot, Philadelphia, Pa., will be the 
meeting place of the national conven- 
tion of the Quartermaster Associa- 
tion, Oct. 6. 

Group discussion and speakers will 
highlight the Leather and Footwear 
Industry Group session, chairman of 
which is R. A. Mills, Vice president 
of Endicott Johnson Corp. Talks 
here include “Report on Progress in 
Industrial Mobilization Planning,” 
by Major Walter Trauger, Q.M.C., 
N. Y. Quart. Indust. Mobil. Div. of- 
fice and “New Synthetic Tannages 
and Military Footwear,” by Dr. S. J. 
Kennedy, Research and _ Develop- 
ment, Office Quarter. Gen. 

Major General Herman Feldman, 
Quartermaster General, will be the 
chief speaker at the Association’s 
luncheon. Exhibits and demonstra- 
tions as well as seminars feature the 
convention. 

Other sections to meet include the 
Textiles and Knitted Goods Industry 
group, Clothing Industry group, 
Foods and Food Containers Industry 
group and the Metals and Mechani- 
cal Equipment Industry group. 
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ORTHMANN 
LABORATORIES INC. 


WOK : = 


about any—and al/—of your tan- 
ning problems. 


e@ Get our advice—our ae 
relative to those perplexing diffi- 
culties regarding Finish—and Re- 
pair—in shoe factories. 


@ Fellowships in problems of re- 
search—for various industries allied 
with tanning. 


@ Have us develop any new 
processes you have under contem- 
plation. 
922 NORTH 4th STREET 
Telephone: DAly 8-6426—8-6247 
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DREW-PATTERSON-JONES 
ADDRESS SHOE MEN 


The Membership Meeting of the 
National Shoe Manufacturers Asso- 
ciation, held in New York on Septem- 
ber 6, was highlighted by addresses 
delivered by Edward Drew, Tanners’ 
Council economist, John H. Patter- 
son, economist of the Shoe Manufac- 
turers Association, and Paul Jones, 
Chairman of the Commonwealth Shoe 
and Leather Co. 

Drew concentrated his comments 
on livestock slaughters and rawstock 
supply conditions. He pointed out 
that for the first seven months of 
this year, cattle slaughter have de- 
clined 1.7 percent; calf slaughter 
down 7.4 percent; while sheep kill 
has increased 1.4 percent. Corres- 
ponding changes have occurred in 
domestic supplies of hides and skins, 
have been wholesomely balanced by 
increases in rawstock imports which 
have reached their highest postwar 
levels. 

Patterson discussed “Shoe Pros- 
pects In Changing Times.” He stated 
that the long-term downward trend 
in men’s shoe production had now 
probably ended, will likely hover 
around current stabilized levels. 
Slipper production was still endeavor- 


ing to climb back to the prewar per 
capita consumption level. Youths’ and 
boys’ shoe output was down about 
five percent for the first six months, 
while misses’ had risen by the same 
percentage. : 

He declared that increases in con- 
sumer incomes could not be expected 
to change shoe consumption or sales. 
Nor would higher shoe prices, due 
to rising costs, likely affect sales— 
unless, of course, prices went 
markedly out of line. 

Paul Jones discussed the comeback 
made by rawstock and leather prices 
up to the Korean war, when a “sur- 
plus” had begun to be evident. Then 
suddenly tanners’ inventories were 
suddenly cleaned. He said that the 
shoe manufacturers themselves had 
been partly responsible for leather 
price rises due to heavy buying dur- 
ing the July-August period. Jones 
warned against the continuing in- 
flationary trend due to the rapid in- 
crease in money supply which would 
bid up all prices and lower the value 
of the dollar. 


Present at the meeting was the 
delegation of Norwegian shoe manu- 
facturers and technicians here to 
make a tour and study of U. S. shoe 
factories and methods. 


GENERAL SHOE TO 

KEEP DOUGLAS BRANCH 

General Shoe Corp., Nashville, 
Tenn., will continue its newly- 
acquired W. L. Douglas brand at 
wholesale, according to an announce- 
ment this week by Watt S. Wiggin- 
ton, vice president in hints of 
wholesale sales and distribution. The 
brand will be backed by a vigorous 
national advertising campaign. 

Wigginton also revealed that 
General’s Statler name will be 
changed to become the W. L. Douglas 
Shoe Company as a subsidiary of 
General Shoe. General manager of 
the new Douglas wholesale organi- 
zation will be Louis D. Scott, who 
has headed the Statler Division for 
many years. Former Statler salesmen 
will carry the Douglas line as well 
as the former Statler line of men’s 
and boys’ dress shoes and men’s 
work shoes. 

It is expected that most of the 
Douglas wholesale salesmen who 
represented the former Brockton firm 
will continue to sell under the new 
setup. 
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Timing is all-important in production for distribution. When 
tm the time-table for demand peaks and valleys is compromised for 
meme the lack of proper working capital, the job just doesn’t get done. 


Ample financing and credit are vital in making gears mesh... 
enabling you to look ahead — plan ahead — work ahead to sound 


sales F aiatives, Many a profitable business meets the financing problem by 
using Crompton Factoring Service. It puts sales on a cash basis...advances 
funds against receivables... underwrites sound production planning for 


sounder operation. 


Crompton Factoring also takes over credits and credit risks. This scales down 
overhead...diverts key manpower into more productive channels. With nearly 
a century and a half of business background, Crompton has what it takes to 
help the human factor achieve top performance. 


eR nantes 


CROMPTON-RICHMOND CoO,, INC. 


1071 Avenue of the Americas, New York 18, N. Y. 
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THE KEY 
TO DEPENDABLE 
UNIFORMITY IN 
SOLE LEATHER 





CUT STOCK 
BENDS - BACKS 
BELLIES - HEADS 

SHOULDERS 


EBEF 





TANNING CO. 


Westfield, Penna. 





| Leather Show. 


| further orders. 
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LEATHER MARKETS STILL BULLISH 


AS HIDE PRICES SOAR AGAIN 


Trading Slows To Walk With Shoemen 
At Leather Show 





_ Few good sales reported in Boston. 


Some upper leather reported sold 


| at New York Show. Prices strong 


throughout market. 


Sole Leathers Slow 

Trading slows to walk in Boston 
sole leather market this week with 
majority of shoe manufacturers at 
Rising hide market 
holds prices steady with some tanners 
trying to get more, finding little inter- 
est now even at present prices. Tanners 
feel next few weeks will tell story, 
say hide squecze may force them to 
raise leather prices. Shoe manufactur- 
ers claim they have enough leather on 


| hand or order to take care of most 


Fall and Winter needs, can wait on 
Top grade light bends 
bring up to 78c, a cent or two more 
in one or two sales. Those 8-9 iron 
up to 71c, better sales a cent or two 
less. Heavies quoted up to 63c, bring 


| 6@2e. 


Light Bends: 71-80c 

Medium Bends: 64-71c 

Heavy Bends: 58-63c 

Sole leather tanners in Philadelphia 
report situation unchanged. Contrary 
to the usual mid-summer slump, this 
past Aug. showed considerable activ- 
ity although actual amount of business 
has lessened, there is still a large vol- 
ume of orders received. No quotations 
available for factory or finding bends; 
no new prices given for bellies or 


heads. 





Sole Offal Quiet 

Boston tanners and dealers say offal 
sales lagging this week. Not too much 
interest around with manufacturers at 
Show. Some say tanners and shoe 
manufacturers will do only small buy- 
Oct. inventory period ap- 
proaches. Inventory stocks will be 
kept constant. Good sale of cow 
bellies reported at 50c this week but 
most move at 49c or less. Steers still 
bring top of 47c. Single shoulders 
with heads on quoted up to 6Sc for 
lights but no sales confirmed above 
61c. Double rough shoulders tops at 
78c. Heads and shanks unchanged. 

Bellies: Steers: 45-47c; Cows 

47-5 0c 

Single shoulders, heads on: 

Light, 56-61c, Heavy, 46-50c 

Double rough shoulders: 70-77c 

Heads: 27-30c 

Fore Shanks: 36-39c 

Hind Shanks: 38-42c 


Calf Steady 

Few large sales reported on Boston 
calf leathers market this week. Raw- 
stock market firmness holds finished 
leather prices at previous levels. Buy- 
ing expected to start again a week or 
two after Leather Show. Meantime, 
manufacturers hold off buying, say 
hide and skin market fluctuates too 
rapidly these days under impact of 
Korean war news. Women’s weights 


ing as 





Price And Trends Of Leather 











THIS MONTH YEAR 1949 
KIND OF LEATHER WEEK AGO AGO HIGH 
CALF (Mins FEM) oss cscscssescoscscstinecs 1.10-1.25  1.10-1.23 90-1.10 95-1.15 
GBEE COOP) ....5505560cice.csseccenescese 1.00-1.20 1.00-1.17 85-1.05 90-1.10 
ENE LS tt UN ae ene See 1.20-1.35 1.20-1.25 1.00-1.15 1.05-1.30 
KID (Black Glazed) ........................ 80-1.17 80-1.17 70-1.00 70-1.00 
MME osreb ns nick seaeseetooeeneeie 80-93 80-93 60-88 70-90 
PATENT (Extreme) ....................... 49-71 48-65 48-56 56-66 
SHEEP (Russet Linings) .................. 19-28 19-26 18-22 19-23 
IPS (GCOCTOCIER)  ......-2.6.ssscscccveesse0s- 63-70 60-67 54-58 $761 
EXTREMES (Corrected) ........ ee 53-61 51-59 42-48 48-53 
WORK ELK (Corrected) .................. 48-58 46-56 42-46 52-56 
SOLE (Tieht Bends) .............;..:...00.... 70-78 68-73 62-65 68-72 
EIRP a a 45-50 44-49 33-38 44-48 
SHOULDERS (Dble. Rgh.) .............. 70-78 70-77 58-65 64-72 
Srasere (Lt. Guage) ..........::..:..:-00...: 36-41 36-41 37-43 39-44 
SPLITS (Finished Linings) nae es 20-26 20-25 20-23 22-24 
SPLITS (Gussets) .. : 17-22 17-22 17-19 19-20 
WELTING (% x \&%) Seatetecerwnnends 10 914-10 8 914-10 
LIGHT NATIVE COWS ......... 322-33Y. 31Yz-33 2314-251 2914 


All prices quoted are the range on best selection of standard tannages using quality 


rawstock, 
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smooth calf quoted at $1.17-$1.20 
and up to $1.25 for specially selected 
skins. Men’s weights $1.20-$1.25 and 
higher with HM weights bringing up 
to $1.30 and higher. These prices are 
for top quality skins. Black suede 
quoted generally up to $1.35; colors 
Sc more. 

Men’s weights: B $1.10-1.25; C 
$1.04-1.20; D .94-1.14; X .89- 
1.04; XX 85c 

Women’s weights: $1.05 to 1.20; 
C 97c-1.07; D 90c-1.02; X 80c- 
96c; XX 6Sc-78c 

Suede: $1.25-1.35N; 
1.10-1.15N 


Sheep Active 

Sheep leathers continue to bring 
good orders on Boston market and 
steady to stronger prices. Rising skin 
prices exerting constant pressure on 
leathers; tanners able to get quoted 
prices from variety of buyers, includ- 
ing specialty manufacturers and cow- 
boy boot manufacturers. Naturals con- 
tinue in good demand with shoe linings 
moving in volume around 20c, boot 
linings at 25c. Colored linings mod- 
erately active, chrome slower. Gar- 
ments widely wanted. 

Russet linings: 28, 26, 24, 22, 20, 

18; 16,. 1S. 
Colored vegetable linings: 
24, 21,. 19 37; Te 

Hat sweat: 29, 27, 25, 23c 

Chrome linings: 32, 30, 28, 26, 24c 

Garment grains; 27, 25, 23, 21c 

Garment suede: 28, 26, 24, 22c 


Sides Mark Time 
Boston side leather tanners say their 
next big sales season not due to begin 
until next few weeks. However, some 
tanners report good sales made at 
Leather Show. Bulk of sales expected 
in coming weeks. Stronger hide prices 
already reflected in side leather market 
but tanners quotations find small in- 
terest from shoe manufacturers. Many 
buyers say they prefer to wait until 
Korean situation settles again. Prices 
listed below show average of quota- 
tions. 
Heavy Aniline Extremes: B 63-67; 
C 62-64; D 55-58c 
Corrected Kips: B 62-70; C 60-68; 
D 58-66; X 52-59c 


1.20-1.25N; 


28, 26 


Corrected Extremes: 53-61; 51-57; 
49-55; 46-52c 
Corrected Large: 50-55; 48-52; 


46-50; 43-47c 
Work Elk: 50-58; 46-52; 42-46c 


Splits Spotty 
Splits sales on Boston market spotty 
this week with prices mixed. Stronger 
hide prices have strengthened leather 
quotations but interest has slacked 
off from July and Aug. levels. Linings 
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find some good business but suedes 
are slower. Retan sole fair. 

Light suede: 36-41; 34-39; 32-36c 

Heavy suede: 43-47; 41-43; 38-40c 

Retan sole: 40, 38, 35, 33, 30c 

Finished linings: 19-21; 20-23; 22- 

26c 

Gussets: 17-22c 

Pickled Heavy, 14-15c lb.; Light, 

1244-13 4c |b. 
Blue splits; Heavy, 15-16c Ib.; 
Light, 13-14c Ib. 
Kid Leathers Good 

Philadelphia kid leather tanners re- 
port business considered as good. Sales 
fairly good in every popular type of 
kid leather. However, the volume of 
business is not as great as it was around 
the middle of August, when buying 
reached a peak. Since this is generally 
a pretty dull season in this industry, 
the situation is still quite unusual. 

The few tanners who had not pre- 
viously adjusted their prices upwards 
are now coming into line with the 
prices that have been quoted for the 
past few weeks. 

Suede and glazed still best sellers in 
black, with some browns and_ blues 
selling. Tanners get their prices with- 
out trouble. Linings continue to sell 
at the price range in effect. Slipper 
leather selling in good quantity to 
both slipper and cowboy boot manu- 
facturers. 

Nothing new reported in crushed 
or satin mats, aside from the tanners 
who always do some business in these 
types of leather. Those who earlier 
this season had sent out samplings of 
crushed on request found that the in- 


terest never really materialized, and 
no actual business developed in this 
type of leather. 

Current Average Prices 

Suede: 35c-93c 

Linings: 26c-50c 

Crushed: 30c-65c 

Glazed: 32c-1.17 

Slipper: 30c-65c 

Satin Mats: 50c-1.15 

Belting Leathers Active 

Philadelphia belting leather tanners 
report new orders coming in for every 
type of belting leather in considerable 
quantity. Volume not as heavy as a 
couple of weeks ago. Actual price 
quotations on rough bends difficult to 
obtain. On the whole there was little 
change from last week. 

Curriers in Philadelphia continue 
to report a good deal of business ac- 
tivity. New orders still received in 
considerable volume. As in the rest 
of the leather industry, curriers do 
not have as much business as they had 
during the middle of last month, but 
there is still as much as last week and 
some feel that indications are that this 
level will be held for a long period. 
Prices as quoted last week. At this 
point sales are made at published list 
prices but curriers are limiting the 
size of orders filled. 


AVERAGE CURRIED BELTING PRICES: 
SUBJECT TO CHANGE 


Curried Belting Best Selec. 2nd 


3rd 

Butt bends ....1.36-1.50 1.32-1.43 1.25-1.30 
Centers 12” ..1.65-1.85 1.55-1.78 1.30-1.34 
Centers 24-28” 1.60-1.82 1.32-1.75 1.30-1.39 
Centers 30” ....1.57-1.76 1.49-1.70 1.30-1.39 
Wide sides ....1.28-1.42 1.24-1.37 1.16-1.29 
Narrow sides ..1.21-1.28 1.17-1.20 1.08-1.13 

Premiums to be added: ex. light 12c; light 


5c; ex. heavy 10c. 

















genuine shell cordovan — “the platinum of 
leathers’’ — for shoes, men’s belts, military 
belts and holsters, and shark print cordovan 


for tips on children’s 


shoes. 


Th. Huech Leather €o. 


1525 W. HOMER STREET * CHICAGO 22, ILLINOIS 





KAYE & BARNES, INC. @ 93 South Street, Boston 
A. J. & J. R. COOK, INC. @ Los Angeles and San Francisco 


FRED SCHENKENBERG @ Dallas, Texas 
HARRY BLOCH @ Havana, Cuba 
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Bag, Case and Strap Leathers 

As tanners again encounter higher 
prices in raw materials, they point out 
that there is only one way for leather 
prices to go—and that is up. The 
current demand, according to one tan- 
ner, is coming from all types of con- 
sumers, including specialty manufac- 
turers and the shoe trade. Meanwhile, 
prices quoted unchanged but firm. 


2'4-ounce case, 53, 50, 47c 
3-ounce case, 56, 53, 50c 
4-ounce strap, 66, 63, 60c 
5-ounce strap, 70, 67, 64c 
6-ounce strap, 73, 70, 67c 


Work Glove Leathers Firm 

As one tanner described the split 
glove market, “the ‘push’ is over 
now.” Demand from work glove 
manufacturers has commenced to taper 
off. Tanners add the lessened demand is 
quite normal for this time of year. 
From a price standpoint, light-medium 
glove splits currently holding at a 
strong level of 21, 20 and 19c for No. 
1, 2 and 3 grades, respectively, with 
other weights proportionately priced. 
These quotations still being reported 
this week despite further sharp in- 
creases in the spot raw material market. 
Some indications that 22c is now being 
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asked for No. 1 grade, but this could 
not be totally confirmed. 


Horse shanks, 40-45 avg. ft. per 
doz. 24c per ft. 

Horse shanks, 50-55 avg. ft. per 
doz. 25c per ft. 

Cow bellies, 40-45 avg. ft. per 
doz. 24c per ft. 

Cow bellies, 50-55 avg. ft. per 
doz. 26c per ft. 

Shoulder splits (per pound) :— 
No. 1’s, 60c 
No. 2’s, 50c 
No. 3’s, 40c 

Glove splits (LM), 21, 20, 19¢c 


Garment Leathers Rise 

With raw materials showing. addi- 
tional sharp advances this week, tan- 
ners reluctant to confirm official com- 
pany list prices. However, nominal 
prices still exist on a basis of those last 
paid. This condition exists both in 
the suede and grain garment leather 
markets. 

In horsehide leather market for the 
garment industry, there is still much 
talk around that leather prices are con- 
siderably higher than those being 
“openly” reported by tanners, but de- 
tails lacking as to what these high 
levels actually are. 


Suede garment leather, 27, 25, 23c 
Grain garment leather, 31, 29, 26c 
(High colored grain garment 

2c more) 
Horsehide leather (average), 36-38c 
Better horse grades up to 40-42c 


Glove Leathers Unchanged 


No change in general situation in 
Fulton County. Demand still good 
for low priced merchandise. Better 
made gloves not selling well, particu- 
larly ladies lines. 

Good call for domestic grains sell- 
ing at 25c or under. The market 
seems to be cleaned up on pigtex 
grades in both imported and domestic 
types. Domestic suedes selling well 
in the grey. A good table run brings 
36c. High color suedes going begging 
at 40c even though the price is well 
below replacement. 

Pigskins are still leading field in 
the higher priced leathers. All grades 
seem to be moving at prices from 95c 
down. 





NEW TANNING BOOKS 


The Chemical Elements, publish- 
ers at South Lancaster, Mass., has 
announced publication of two com- 
prehensive and up-to-date books of 
syntans and newer methods of tan- 
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ning. Both are written by Philip S. 
Chen, Ph.D., professor of chemistry 
at Atlantic Union College. 

“Syntans and Newer Methods of 
Tanning” is described as a practical 
manual for tanners, leather chemists, 
synthetic research chemists and 
“leaders of the leather industry seek- 
ing revolutionary processes.” Its 25 
chapters describe 12 distinct types 
of syntans, seven newer methods of 
tanning, three analytical methods 
and 50 American syntans in tabulated 
form. 

500 Syntan Patent Abstracts: 
1911-1950,” covers “all useful syn- 
tan patents of the U. S., Great Britain, 
Germany, France and 14 other coun- 
tries.” 


HIDE MARKET RISES 
TO NEW HEIGHTS 


Domestic hide and skin prices 
soared to new highs this week as the 
recent upward trend continued to 
dominate the rawstock market. 

Although trading was not as heavy 
as in recent weeks, good sales were 
reported at 1-114c higher levels than 
previously. The increases were noted 
especially in light native cows, up to 
a high of 3314c, Colorado steers, 
branded cows and other selections. 
Calfskins were held steady to higher 
although sales fell off in volume. 
Sheep pelts were active at advancing 
prices as were horsehides. 

Tanners were inclined to blame the 
rises on the setback in Korea. Most 
said they have taken care of a good 
part of their Fall and Winter needs, 
are now buying only to maintain in- 
ventories. The majority were in- 
clined to discount the effect of the 
Argentine peso devaluation and 
withdrawal of hide offerings. Best 
sellers this week were side and sheep 
leathers while sole and calf leathers 
were comparatively quiet. 

The leather market was quick to 
reflect rawstock price advances but 
sales volume fell as shoe manufactur- 
ers converged at the Leather Show to 
look over the Spring and Summer 
1951 leather picture. 











Use LES WANT ADS 


for quick turnover of odd 
lots of leather and materials 


They get results— 
only $2.50 per inch 


Send copy to Leather and Shoes, 
300 W. Adams St., Chicago 6, Ill. 
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HIDE PRICES HIT NEW HIGHS 
AS TANNERS MARK TIME 





Argentine Situation Puts Pressure On 
Domestic Market 





Packer hides up 1¥2. Light native 
cows bring 3242-33 Yac. Calf steady 
to strong. Kips slow. Sheep pelts 
advance. 


Packer Hides Up 

Trading in packer hides was 1!4c 
higher this week in comparatively 
small volume business, but in a very 
strong market. Sellers active in light 
cows, branded cows and Colorado 
steers, and sold a small car of bulls at 
the complete market advance of 1'/c. 





Bulletin: 50,000 additional hides 
sold late this week at 1'%4c ad- 
vance. Most all selections active. 





Activity started with light native 
cows at 321% to 33 “ac depending upon 
points, up 1'%c. Business following 
consisted of 6,000 branded cows at 30 
to 30%c, Northerns and Oklahoma 
City respectively, and also in 9,400 
Colorado steers at 28c. Outside pack- 
ers sold a few more hides at the mar- 
ket level established by the Big 4. 

Bids, prior to activity, were lc 
higher than last week’s market. Sellers 
reluctant to take this, feeling they 
had more coming out of the market. 


Calfskins Steady 
A steady to strong market for calf- 
skins, both in packer and outside mar- 


found around the market since the 
very small volume business late last 
week in about 2,000 St. Paul calf at 
80c for lights and 75c for heavies. 
This business termed a “sample lot.” 
The price figured Sc higher, as com- 
pared to previcus trading. 

Other than this, nothing done. 
While sellers should have August calf 
to sell, nothing much offered. Country 
and small packer markets strong at 
the last quoted levels, but no definite 
activity reported. Prices hold at 60 
to 62c for good small packer all- 
weights, untrimmed, and 35 to 37c 
for countries. 

New York trimmed packer calfskins 
quotable at $4.25 for 3 to 4’s, $4.75 
for 4 to 5’s, $5.75 for 5 to 7’s, $7.00 
for 7 to 9’s, and $9.25 for 9 to 12’s. 
Collector calf figured at $3.85 for 3 to 
4’s, $4.60 for 4 to 5’s, $5.25 for 5 to 
7’s, $6.25 for 7 to 9’s, and $8.25 for 
9 to 12’s. Big packer regular slunks 
offered at $4, bid at $3.85, but slow. 


Kipskins Static 

Kipskins holding up well with a bid 
of 62%c for Northern kip made. 
Situation generally static, awaiting 
some actual business to define market. 
Overweights still rather slow at SSc. 
Small packer kip quotable around 45 
to 47c, with countries at 33c nominal. 
New York trimmed packer kipskins 


“IEF LINCO PRODUCTS 
_ RELP YOU-MAKE BETTER 
LOWER COST” 


BATES 
LEATHER FILLERS 


SOLE LEATHER 
FINISHES 


SPONGING. AND 
SON WASHING COMPOUNDS 


INC. TANNERS’ SUGAR 
* ANO LIME 


COUDERSPORT COLLOIGAL CLAYS 
PENNSYLVANIA CHEMICALS 
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LINCOLN 
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kets. However, no trading could be figured at $10.55 for 12 to 17’s, and 
QUOTATIONS 

Present Week Ago Month Ago Year Ago 
Native steers ............ 31 -32N 31-32 31-32 24 
Ex. light native steers 35N 34 34N 29 
Light native cows ...  324%2-33% 30-32 3142-33 2312-25), 
Heavy native cows .... 31N 31 3114-32 2234-2314 
Native bulls ............. 23 21y%4 2014-21 17 
Heavy Texas steers .... 29IAN 2714N 26% 20% 
Light Texas steers .... 30N 29N 2914N 22 
Ex. light Texas steers 32N 31N 32N 26 
Butt branded steers .. 2914N 274 26% 20% 
Colorado steers ........ 284 26y, 26 19% 
Branded cows ............ 30 -30% 28% 27 21%, 
Branded bulls ............ 22 20% 1914-20 16 
Packer calfskins ........ 75 -80 7214-77 AB 72" 4214-65 
Chicago city calfskins 50 50N 50N 35 
Packer kipskins ........ 624 621% 60 47, 

HIDE FUTURES 
COMMODITY EXCHANGE, INC,, FUTURES MARKET 
Close Close High Low Net 

Sept. 7 Aug.31 For Week For Week Change 
September .............ccccscsesssee 28.59B 26.72B 29.55 27.80 +187 
ON oo ses decacccasnsecceeas 28.56B 27.40B 29.00 27.40 +116 
ek ORs RMR int Ar try 27.50T 26.65B 28.00 26.65 + 85 
WRB iy cccreesbden onc ce aeeertegie eee 27.15B 26.30B 27.25 27.20 + 85 

Total Sales: 216 lots 

September 9, 1950 LEATHER and SHOES 





ACID FAT LIQUORS 
SULPHONATED OILS 
EMULSIFIED OILS 


SULPHONATED 
TALLOW 


FLEXOLE 


CHEMICAL 
SPECIALTIES 


“Always Reliable” 





LEATEX CHEMICAL COMPANY 
2722 N. HANCOCK ST., PHILADELPHIA, PA. 
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$12 for 17’6 and up. Collector skins 
$9.00 and $9.50 respectively. 


Small Packer Hides Slow 


Prices continued to edge upward 
this week as hide strength continued. 
Sellers, of course, were two jumps 
ahead of buyers in their price ideas, 
and while some sales were made at 4 
to ‘4c higher, some even more, sellers 
were thinking 1 to 2c higher. Move- 
ment of hides continued slow, but 
business on the under cover side has 
apparently taken a great many hides 
from the market, judging from the 
slim volume of hides offered now. 

Price-wise, market is quotable 
around 29 to 29'4c selected for 48/50 
lb. average allweight native steers and 
cows, FOB shipping points, with some 
trading done on that basis, depending 
upon quality of the lot. Sellers ask- 
ing 30c quite generally, but tanners 
slow ‘to bite. 

Other selections priced accordingly. 
Some good offerings of 50/52, 52/53, 
and 52/55 lb. averages priced any- 
where from 29 to 30'%c selected, the 
heavier lots at the inside prices. Tan- 
ners seem willing to pay 28 "4c selected 
for goods 52/53 lb. averages, and up 
to 29c selected for 50/52 lb. averages, 
but their ideas are sharply lower be- 
yond the 55 lb. average mark. Very 
little interest in the hides averaging 
60 lbs. and upwards. 

Lighter selections in best demand, 
particularly around 44/45 lb. average 
in Midwestern lines and 40/44 Ib. 
average in Southwesterns. Bids of 31c 
for 45 lb. average Midwesterns met 
with 32 and 33c offerings, and South- 
western 40/42 lb. averages offered at 
34c flat, but tanners think more of 
33c flat. 


Country Hides Spotty 
Bids have been edging upwards in 
this market, tanners seemingly willing 
to pay 25'4%4c, perhaps 25'4c flat for 
some good 48/50 lb. average country 
allweights with small percentages of 


hides would have to be exceptionally 
goed quality, or lighter average weight. 
Sellers, however, offering at prices 
around 26c flat and better, for 
trimmed hides. Activity exceedingly 
spotty, particularly in view of higher 
packer hide prices and desire of sellers 
to get what they can out of the mar- 
ket. Absence of broad trading on 
most selections makes it hard to say 
just what could be considered the true 
market. 


Sheep Pelts Bullish 


With new prices established almost 
daily in foreign wool markets and also 
in futures markets, one leather packer- 
producer withdrew all prices on shear- 
lings, fall clips, pickled skins, etc. 

Meanwhile, prices have worked 
themselves up to $4.00 level for top 
quality big packer No. 1 shearlings, 
$2.30 to $2.40 for 2’s and around 
$1.70 to $1.80 for 3’s. The latter two 
selections, however, are just about out 
of the picture from a supply stand- 
point. Fall clips likewise very scarce 
with prices strong at $4.25 to $4.35 
for big packer production, top quality. 

Heavy demand for all pelt selections 
in the face of critical supply situation 
has been dominating factor in the 
sharply higher prices. Pickled skins 
quoted firm at around $17 to $18 per 
dozen, and these too are in scarce 
supply. 

Horsehides Limited 

Offerings of good quality heavy 
Northern horsehides, trimmed, some- 
what limited, with prices holding firm 
in a range of $12 to $12.25 for weights 
averaging around 70 pounds. Lighter 
weights, around 60 lbs., trimmed basis, 
also firm at $11.50 to $12. Un- 
trimmed lots run about $1 more. 

Trading in fronts reported very 
slow, although prices holding steady 
at around $8.25 to $8.50, depending 
entirely upon quality. Butt market is 
a little more active in comparison with 
front market. Prices generally quoted 









renderers. Beyond this price level, around $4.25 to $4.50. 
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BOSTON 11, MASS. 














TELEPHONE 





HUBBARD 0513 





38 


LEATHER and SHOES 


Dry Sheepskins Strong 


Primary markets continue firm and 
advancing with relatively few offers 
received. Buyers have increased their 
ideas but find relatively few shippers 
accepting their advances. . 

Hair sheep markets strong. Bids of 
$14.75 fob. per dozen, basis importers, 
refused for Brazil cabrettas (regu- 
lars). Not many offers received as 
holders claim available stocks are in 
small supply. Small lots of Nigerians 
sold for shipment at 60c per lb. for 
Kanos and 6S5c per lb. for Sokotos, 
basis primes. Relatively few offers 
received from the Cape, Mombasa or 
the Red Sea district. 


Reptiles Advance 


Strong, active and higher with sell- 
ers complaining that lack of offers is 
main sales difficulty. Madras bark 
tanned whips, 4 inches up, averaging 
4Y, inches, 70/30 selection, sold at 
$1.05. Now shippers state they can- 
not sell under $1.10 due to the strong 
and rising primary markets. Up to 
$1.15 asked for skins averaging 434 
inches. 

Calcutta whips, 4 inches up, aver- 
aging 41% inches, sold at 87'%4c. Ma- 
layan ring lizards higher with sales 
of 3,000 20/60/20 assortment, 60/40 
selection at $1.55 combined with 25 
centimeters and up, averaging 30 cen- 
timeters; 80/20 selection, at $1.67. 
Now offering a combined lot of 1,000, 
43 centimeters and up at $1.95 with 
20/24 centimeters at $1.20, 50/50 
selection. 


Goatskins Quiet 

Trading generally quiet as tanners 
await Leather Show. Most traders 
feel business will pick up after show, 
as usual. Offerings light this week. 

Pakistan and India 1200 lb. Amrit- 
sars firmly held at $11.75-$12.00 per 
dozen c.&f. Regular average good 
shipper Coconadas sold at $12.00 
basis 1.70/1.80 lbs. Genuine Batis 
held at $16.00 though tanners resist. 
Bati types at $15.00. Berberahs last 
sold at $13.00 for 1.05 lb. skins but 
offerings for 1.05-10 lb. skins now at 
$14.00. Addis-ababas scarce, offered 
at $12.00, with tanners offering 
$11.50. Hodeidahs last sold at $8.50 
per 1.25 Ib. skins. 


Deerskins Up 

Further advances registered with 
sales of Brazil cabrettas at from 72- 
75c fob., basis importers, depending 
upon lots involved. Shippers now 
have higher ideas; asking prices rang- 
ing from 74-76c fob., basis importers 
and even higher. 
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NEW DEVELOPMENTS 
(Concluded from Page 18) 


With the 


Economy kind of insole. 


- former construction, utmost flexi- 


bility with firmness and strength are 
assured. However, with the latter 
there still remains the advantage of 
a filler combination that will not pile 
up into humps beneath the wearer’s 
foot. 

Source: Pat. No. 2,439,172; E. L. 
LaChapelle, Brockton, Mass. 


SEMI-AUTOMATIC BOTTOM 
FILLING 
The machine comprises a kind of 
loader for holding the bottom filler. 
This loader is kept active through 
an oscillation mechanism, which in 








¢ aa 7 
KEES Ty OSS 


ceo UATODIT Ds 
; S 





SULPHONATED OILS 
FAT LIQUORS 






conjunction with application of hot 
water, prevents the forming of lumps 
in the filler. Actually, the filler com- 
pound enters the shoe cavity via an 
extruding cementing device, squeezed 
out through a valve’ action. 

The illustration shows the hori- 
zontal plunger in action, having just 
extruded some filling into the shoe 
bottom. 

Hew to estimate the correct amount 
of filling to be taken from the extrud- 
ing device is governed by a matrix 
that corresponds with the space to 
be filled. Thus, when the shoe bot- 
tom cavity is filled to approximately 
the height of the rib, the incoming 
filler compound is cut off. 

Source: Pat. No. 2,465,417; United 
Shoe Machinery Corp., Boston. 


IMPROVED WRAPPER LASTING 
This machine improves tensioning 
pull of the wrapper material in at- 
taching platforms securely. The ma- 
chine comprises some original inno- 
vations, as a specially made helical 
roll pitched at an angle, bottom out- 
wards, an edge gauge roll, and a 
specially made hammer device. 

The helical roll is placed in verti- 
cal position. The former type de- 
pended on the upward pull of the 
spiral to tension the stock. This new 


type depends on the pitch of the roll. 
The operator may retard or permit 
the work unrestrained feed; but he 
need not permit the shoe to feed till 
the utmost tensional pull has been 
given the stock, making for greater 
precision wrapper lasting. 





Note how the wrapper stock is 
guided between a guide roll and the 
helical feed roll, the stock and fore- 
part of the shoe advancing away 
from the operator. 

The hammer pounds down the 
lasted bottom just after the helical 
roll has completed its work, the ham- 
mer descending in timed relationship. 

A treadle action opens the space 
to any required distance, regardless 
the thickness of material. 

The helical roll may be adjusted 
to handle any thickness of upper 
leather. This advantage has never 
been worked out in prevailing ma- 
chines. 

Source: Pat. No. 2,490,226; United 
Shoe Machinery Corp., Boston. 
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500 Columbia St., Somerville, Mass. 


MARDEN-WILD of CANADA, LTD. 
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DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


HEMLOCK - OAK - MANGROVE 
STAINLESS SUMAC - ORDINARY SUMAC 
QUEBRACHO . RAPID TAN “G” 
SPECIAL DIPPING EXTRACTS 
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is Experienced Help! 


Get it—then—where you have the best 
chance to get it — through a classified ad 
addressed to the entire industry in LEATHER 
AND SHOES! Your “keyed” and confidential mes- 
sage will reach thousands of executives. L&S Want 
Ads have placed many top men in suitable positions. 


LEATHER and SHOES 








300 WEST ADAMS ST., CHICAGO 6, ILL. 
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AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


ESTABLISHED 1887 
PORT ALLEGANY, PA. 


REPRESENTATIVES: 
McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
King St., West, Toronto 
Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E.! 
Getz Bros. & Company, San Francisco, Calif.; New York City 
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For Dependable 
Sole Leather 


@ For several generations shoe manu- 
facturers have looked to Laub for de- 
pendable sole leather. to produce longer 
wearing shoes. Headquarters for. 


Vv Bends Vv Bellies 
Vv Shoulders 
Rough Double Shoulders 


It might be well that you too investigate 
Laub products — the products of over 
100 years experience in tanning. 


GEO. LAUB’S SONS 


TANNERS SINCE 1846 
BUFFALO 6, N.Y. 


AGENCIES 
BOSTON: Merrihew & Company 
GREATER NEW YORK: Thomas Leather Co. 
PHILADELPHIA: Earl C. Cookman Co. 
CHICAGO: Tiedemann Leather Co. 


LOS ANGELES - SAN FRANCISCO: Russ White Co. 








Famous For Quality 
SINCE 1878 






SILK & NYLON 


A. H. RICE COMPANY © mits — pittsFieLp, MASS. 
SALESROOMS. NEW YORK, BALTIMORE, PHILADELPHIA, ROCHESTER, 
CINCINNATI, CHICAGO, LOS ANGELES AND PORTLAND, OREGON 





Want QUICK Results? 


Use— — 
LEATHER AND SHOES' 
WANT ADS 
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RESEARCH 
(Concluded from Page 13) 


the amines it was possible to produce 
the desired soft, silky grain with fine 
break and none of the unwanted 


characteristics. 

Today, tanners of quality leather 
do not use old limes. They usually 
put through one pack of hides and 
then make up a fresh lime. The 
present-day tanner not only uses his 
limes a shorter period of time but 
some tanners use sulfides, sulfhy- 
drates and amines. Such technical 
developments together with the ex- 
perience of the practical tanner has 
resulted in the fine-grained leathers 
used in shoes today. 

After liming, unhairing, and flesh- 
ing, the skin or hide is bated. Pre- 
vious to the 19th century and even 
in the early part of this century, 
bating was done with chicken and 
dog manure. An English chemist, 
named Wood, reasoned that there 
were only certain chemicals in such 
material and he therefore tried by 
analysis to determine what might be 
present which could bate the skins. 
He found it was the waste or excess 
enzymes present which effected the 
leather. This quickly stopped this 
unesthetic practice and tryptic en- 
zymes from cattle and swine pancreas 
were adopted and have been the 
standard bating material for the past 
30 years. 


Insulin And Leather 

Now comes a situation which gives 
you a picture of the many functions 
which a research laboratory is called 
upon to do. In the United States 
there is about 7,500,000 pounds of 
pancreas obtained from established 
butchering plants. This is the source 
of bating material but it also is the 
source of insulin used in medicine to 
treat diabetic patients. The tanning 
industry uses about 1% million 
pounds of pancreas a year while the 
seven million goes to medicine. With 
the increased use of insulin in dia- 
betics and mental patients, the United 
States Public Health Service has 
come to us to determine whether we 
could find a suitable substitute for 
pancreatic enzymes. 

Through the combined effort of 
industry and various research insti- 
tutions, substitutes have been found. 
At the present time we are evaluating 
enzymes for bating which are de- 
rived from bacteria and mold. There 
is every reason for believing that 
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fully satisfactory enzymes can be ob- 
tained from these sources. 

Just a few more illustrations of 
how research permits technological 
advances in tanning. Chrome-tanned 
skins just after tanning are split to 
the desired thickness and shaved. 
This means that they are held in this 
condition for one or two days before 
being colored and fatliquored. Since 
there are mold spores always present 
in the air and because such molds 
can grow on the surface of wet 
leather, it is desirable to protect such 
stock from molding. We found that 
the use of paranitrophenol is a most 
ideal leather disinfectant. When this 
material is used in very dilute con- 
centrations the stock does not mold. 
This means a brighter, more uniform 
color. 


Better Product 


I might cite many more technical 
developments and their application 
in leather which directly or indirectly 
effect the shoe manufacturer. There 
are only really two functions of re- 
search: (1) to make a better prod- 
uct and (2) to make it more economi- 
cally. When this is accomplished it 
reflects itself in leather prices and 
the shoe manufacturer benefits. 

The quality and characteristics 
which we see in the modern shoe 
leathers are the results of experi- 
ence, art, and science, and when these 
are combined we have technology. 

There is still much to be done at 
the Research Laboratory. We, how- 
ever, need the cooperation of the 
shoe manufacturer. We know how 
to control strength, stretch, and 
other physical properties of shoe 
leathers. We need only to know how 
much of each is required. This is 
a field of research and technology 
which the shoe manufacturer could 
profitably pursue. 








ive 







enough! 





FOR ALL 
RED FEATHER SERVICES 











September 9, 1950 


. 











be ob- 


ns of 
ogical 






plit to 
aved. 
n this 
before 
Since 
resent 
molds 
f wet 
t such 
d that 
most 
n this 
Pp COn- 
mold. 
iform 










nical 
ation 
ectly 
here 
F re. 
rod- 
ymi- 
d it 
and 


tics 
10e 
. | 
Ti- 
se | 
j 
| 


September 9, 1950 







anned * 























a? 






4 WEF 
ee ie Sa I gic 
. /. 


\ IT'SA SMART THING 
4 [0 BE ABLE TO SAY 
#. OUR SHOES CARRY 
\ KISTLER SOLE 
) LEATHER’) 


é 









————— 



























You imply that your shoes have a pretty special 
"Our shoes carry Kistler 


feature when you can say-— 
Sole Leather"—-and believe us you'll be right. It has 
the characteristics of a porterhouse steak compared 


+o a neck cut for whetting the appetite of trade. 
KISTLER SOLE LEATHER 
The Balanced BARK Tannage 
For Men's, Women's and Children's Shoes 

has moreover, time, labor and money-saving qualities 

to interest you. It lays, trims, stitches and finishes to 

advantage. Its closely bound fibre structure economizes 
Use it. See how it can foster 


on sole finishing materials. 
sales growth. Our nearest office will help you make 
any shoe a better shoe. 
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SHOE, SLIPPER, RUBBER FOOTWEAR 


MACHINERY 


* COMPO ® McKAY ® WELT processes 


REBUILT 


with 
ENGINEERED PRECISION 
for Superior Service 
Substantial Savings | 
Inquire Dept. LS 











WIDE 
mem M. ITZKOWITZ & SONS, inc. 
—" | Established 1899 
IMMEDIATE ysiteet ss ! 
— Renowned half a century for integrity 
WaAtkins 9-3200 and cooperative spirit 























YOU get the BEST 


when you rely upon BARBOUR for 
your complete Welting requirements 


BOUR 
Noeawel- IN A WIDE RANGE OF DESIGNS 


e « « «Notched * Scored + Reverse - Pre-stitched Reverse 
Rugged-Edge + Stout-Edge - Diamond - Doubledeck 
Custom Doubledeck + Dresswelt 
%& GOODYEAR WELTING in all colors and Snowflake 
%& WELTINGS FOR EVERY WELT PROCESS 
Silhouwelt + Littleway * McKay ° Gridlox 
Stitchdown — Beadwelt + Notched Beadwelt 
World’s Largest Manufacturers of Welting 


BARBOUR WELTING COMPANY 
Brockton 66, Mass. 
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SHOE FIT 
(Concluded from Page 15) 


pattern or style in one color might 
require a minimum of 80-90 pairs 
for a relatively adequate inventory 
in an “average” shoe store. In larger 
stores, or in stores where turnover 
is rapid, then substantially more pairs 
per pattern or style would be neces- 
sary. Multiply this by the numerous 
styles and colors that must be stocked 
and we see the need of a very sub- 
stantial inventory if that 86 percent 
of the women—to say nothing of the 
remaining 14 percent—is to be 
properly fitted. If we add “out sizes” 
to this, we find the necessity of a still 
greater inventory—in most cases too 
much of a burden for most stores to 
bear. 


Then comes the perennial problem 
of broken size runs which so fre- 
quently results in that traditional 
American bane, the “bargain sale.” 
It is in such cases, even without the 
“sale,” that so much of the faulty 
“approximate” fitting occurs. Neither 
the store nor the manufacturer is to 
blame. The fact that a woman is 
getting a “bargain” is enough in- 
centive for her to overlook accurate 
fitting. But eventually the retailer 
and manufacturer find the bargain no 
bargain at all when the customer 
complains that the shoe “never did 
feel right.” 


Stalemated 


There are a growing number of 
shoe manufacturers, retailers and in- 
dustry spokesmen advocating fewer 
styles and more sizes. This is based 
on the contention that (1) it is 
sounder operating policy; (2) less 
need of the “bargain sale” to close 
out odd-size lots; (3) more accurate 
fitting; (4) having the size on hand 
for the style requested by the 
customer. 


Essentially, this is a meritorious 
recommendation. It would do much 
to realize the claims made for the 
‘theory.” But one thing it overlooks 
—human nature and the powerful 
magnet of changing fashion. 

The opposing school believes that a 
wide variety and constant turnover 
of new patterns or styles are essential 
to keep customers interested and 
buying. Style and merchandising are 
basic go-togethers. Hence, while the 
fewer-styles-and-more-sizes idea _ is 
good, it overlooks the fact that 
women are - whimsically fashion- 
minded, and retailers are unescap- 
ably dedicated to serving those whims 





with a constant flow of new fashions. 
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Thus, what appears to be a good 
idea is counteracted by what many 
manufacturers and retailers consider 
practical merchandising requirements 
—that is, a constant turnover and 
wide variety of styles to lure custom- 
ers. 

The obvious result is a stalemate. 
The “fitting problem” is thus still 
unresolved. That is, if consistent and 
accurate fitting is to be achieved, a 
large-sized inventory must be carried. 
If, as in many instances, the size of 
this inventory is impractical, then 
we have “approximate” fitting in- 
stead of precision fitting. 

Which Way Out? 

As discouraging as this problem 
may appear on first glance, it is not 
insurmountable. Though an over-all 
“cure” is too much to expect, there 
is a way to reduce the incidence of 
“approximate” fittings and increase 
the incidence of more accurate or 
“scientific” fitting. 

The heart of the problem is with 
the shape and sizing of the last. A 
few illustrations will suffice. On a 
women’s 6B, the standard ball 
measurement is 8 inches—a girth 
measurement around the ball. Now, 
the contour of the ball of the foot in 
various women may differ in shape— 
yet all will measure 8 inches in girth. 
Thus, though the shape of this 


FIG.! 


! 


8" ' 
8" - 
portion of the foot may differ in each 
case, in all cases the width size will 
be B. (See Figure 1) 

Another curiosity arises. Though 
the ball measurement of the last (and 
hence the shoe) is determined by a 
girth measurement, the shoe clerk 
ascertains the ball width by a linear 
measurement. The shoe is made on 
one type of measurement, but fitted 
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on another. Unfortunately, the re- 
sults of these two measurements are 
not synonymous. 

Again, we speak of combination 
lasts. If the ball measures C the heel 
measures a relative A, for instance. 
But let’s say that in three women the 
ball width (not girth) measures four 
inches across, while the heel width 
measures 214 inches in one woman, 
3 inches with another, and 2 inches 
with the third. All would require the 


FIG. 2 





same C width at the ball, but the 
same combination would fit differ- 
ently on all three at the heel. (See 
Figure 2) 

The question is: what is the true 
width relation between ball and heel? 

We have shortback and longback 
lasts designed to accommodate feet 
with a long or short heel-to-ball 
measurement. But though we make 
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such shoes, ironically we do not have 
any standard (demonstrated by data) 
measurements of heel-to-ball as com- 
pared with ball-to-toe. For example, 
let’s say a foot measures eight inches 
in length. Could that length be di- 
vided by any proven standard of, 
say, 514 inches heel-to-ball and 214 
inches ball-to-toe? Even if it could, 
it could differ among persons with 
feet eight inches in length. For in- 
stance, one foot might be 5 inches 
and 3 inches, another 514 and 214, 
another 6 and 2. (See Figure 3) 

Those feet would all take the 
same over-all length, the “sectional” 
fitting (the sections of the foot within 
the total length) would not be accu- 
rate. Thus a shortback or longback 
last would be helpful in some cases, 
of no help in others. Again, it would 
be “approximate” fitting. 

There are numerous other aspects 
to this problem to demonstrate that 
fitting is more technical or “scien- 
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Distributed to the Shoe Trade 
exclusively by 


DAVIS BOX TOE COMPANY, INC. 


150 Broadway, New York 7, N. Y> 


from the World’s 
Cork Growing Centers 








Manchester, N. H. St. Louis; Mo. 
Jomes English Ross Borbour 
394 Holl St. 4116 Sorpy Ave. 
Rochester, N.Y. Cincinnati, Ohio 
Wiiliom 1. Holl J. Harold Finen 
117 mill St 834 Reedy St 
Hagerstown, Md Chicago, It 
Fronk W. Hobstetter Victor W. Heortel 
P.O. Box 11 208 North Wells St 
los Angeles, Col 
Arthur K. Meyer 
1206 So. Mople Ave 
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Cork & Rubber or All-Cork 


PLATFORMS 


The millions of tiny sealed air cells in a cubic inch of cork make it 
amazingly resilient. This lively, springy quality is particularly noted 
in cork when it is properly graded and processed. Mundet's experi- 
ence with cork goes back more than 80 years. In addition to know- 
how in processing cork, Mundet insures high grade cork for Mundet 
Cork Platforms by selecting its supplies of raw cork where the cork 
is grown—in the world’s best known producing centers. You benefit 
from these safeguards to quality when you use Mundet Cork Plat- 
forms and your customers enjoy greater foot comfort. Remember, 
too, there's economy, in addition to comfort . . . Mundet Cork Plat- 
forms are both light on the pocketbook and light on the foot! 


MUNDET CORK CORPORATION 


Industrial Division @ 7101 TONNELLE AVENUE, NORTH BERGEN, N. J. 
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tific” than generally realized. If the 
average shoe store were able to carry 
a complete run of sizes in all the 
necessary styles, the problem would 
be minimized to a great extent. We 
could—assuming that retailers were 
not confronted by the broken-size- 
run problem—then fit 85 or 90 per- 
cent of people with a good degree 
of consistent accuracy. But because 
this is impractical from a cost and 
inventory standpoint in most in- 
stances, we are confronted with the 
problem of trying to reduce the num- 
ber of “approximate” fittings and 
increase the number of “scientific” 
fittings. 


Get To The Root 

As stated several times, we’d have 
no “fitting problem” if all retailers 
had a full run of sizes per pattern 
at all times. Because this is impracti- 
cal, we have to try to get improved 
fitting with the fewer sizes. 

How can it be achieved io a sub- 
stantial degree? Well, for example, 
if the ball width were determined by 
a linear instead of a girth measure- 
ment, then there would be much less 
chance of variation. Almost every 
shoe marked B in width would com- 
ply with the original or standard B 
width measurement. The B measure- 
ment on one last or shoe would be 
identical with that on any other. 
Moreover, the shoe clerk would be 
basing his linear measurement for 
width on the same method as used 
by the last maker—something that 
does not exist now. 

This same principle applies to most 
other aspects of measurement and 
sizes. In short, if the method of 
measurement was more accurate, then 
the lack of size inventories in shoe 
stores would not result in the constant 
fitting problems that now exist. A 
better fitting job could be done with 
the relatively fewer sizes carried by 
the average store. 

The obvious result would be 
greater economy and greater cus- 
tomer satisfaction. Those have always 
been two major objectives of the 
shoe industry. They can be achieved 
with a fresh approach to an old 
problem. 
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MAKING GLUE 
(Concluded from Page 17) 


that a mechanical design for this 
equipment must also be in a vertical 
line. A very important consideration 
in the design of a glue manufactory 
incorporating the Mueller Extractor 
is that the size, gauged say by the 
hourly output, no longer has to be 
based on the over-all efficiency of 
batch tank sizes but can be related 
directly and efficiently to the amount 
of hide glue stock continuously avail- 
able at any given point of origin of 
this stock. If there were. for instance, 
only enough stock available to pro- 
duce 100 pounds of glue per hour, 
there would be no compelling need 
to construct a plant with a greater 
capacity. Also a mechanical con- 
struction design would disclose that 
this extractor is rugged in its mov- 
ing parts and fitted with reliable ac- 
cessories; and yet simple to operate 
and to maintain. 


The early successful tests for this 
continuous method to extract glutine 
stock were made at the “Akciova 
Spolecnost pro Prumysl Chemicky” 
at Klatovy, C S R, while Mr. Mueller 
was director of this plant for the 
Scheidemandl Kartell of Berlin. The 
results achieved were that 60 percent 
of the average yields of ossein from 
hard bones and Indian crushed bones 
were recovered in a grade of at least 
300 Bloom. 

The basic design and construction 
have been thoroughly tested for many 
years for a variety of applications. / 
steady progression of improvements 
has made the Mueller Extractor the 
essential link in automatic continuous 
glue or gelatin production. It is 
simple to operate the built-in con- 
trols. The highest qualities are easily 
obtained with’ even a somewhat 
higher yield. There is real flexibility 
in securing grades desired and 
quickly changing to another require- 
ment and all the time there is posi- 
tive insurance against contamination 
in process. The economy of labor 
and fuel are notable and the mechan- 
ical layout unusually compact. It all 
adds up to a substantial advance in 
possible profits, and in production 
under the control of science rather 
than dependent on craftsmanship. 
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News QuICckKS 


About people and happenings coast to coast 





California 
® Stuart E. Miller has resigned as 
manager, secretary-treasurer and di- 
rector of A. K. Salz Co., Santa Cruz 
manufacturer of leather goods leath- 
ers. He has been with the firm for 
the past 15 years. 


® Van Cort, Inc., Los Angeles foot- 
wear manufacturer trading as Cali- 
fornia Patio Footwear Co., has made 
an assignment for the benefit of cred- 
itors. Preliminary figures show lia- 
bilities of $18,448 and assets of 
$20,940. 


® William Warne, trading as Wil- 
liam Warne Leather Co., Montrose 
leather wholesaler, has made an assign- 
ment for the benefit of creditors. Lia- 
bilities are reported at $24,117 with 
assets at $19,762. 


® Caram Manufacturing Co., pro- 
ducer of rubber cements and adhe- 
sives, is building a new factory at 
Monrovia, which will provide 12,000 
sq. ft. of floor space. The firm is 
presently located at 1227 E. 63rd St., 
Los Angeles. 


® Local 213, International Fur 
and Leather Workers Union, in 
Los Angeles, has pledged official sup- 
port of the Stockholm Peace Petition. 


® Involuntary petition in  bank- 
ruptcy has been filed against Leroy 
R. Shep trading as Lambkin Prod- 
ucts Co., Los Angeles manufacturer 
of children’s shoes, located at 918-922 
South Flower St. 


New Jersey 
® Schedules filed in the bankruptcy 
matter of Elaine Footwear, Inc. 
list assets of $14,740 with liabilities 
of $18,692, it is reported. 


New York 


® The Cooper Union for the Arts 
of Decoration will exhibit the many 
uses of leather in the decorative arts 
at its fall show to be held Nov. 15 
through Jan. 13. Appliqued, em- 
bossed, tooled, stamped, cut, gilded, 
openwork and other leathers will be 
shown. Use of leather in hunting and 
military equipment, wall hangings 
and furniture, and in a variety of 
other forms will be displayed. 


©@ Mel Preston Shoe Corp., Brook- 
lyn manufacturer of women’s foot- 
wear, has opened a New York office 
at the Marbridge Building, Room 808. 


® Savoy Footwear of New York 
City has appointed Robert Freder- 
icks as sales manager. The firm makes 
popular-priced McKay and California 
process slippers. 

@ Latest reports on the Joseph Starr, 
Seymour Troy shoe venture, name 
Barney Drell as third partner in the 
firm known as Hand Made Foot- 
wear, Inc., and located at 4 Wash- 
ington Place, New York City. The 
company will make two lines of high- 
grade women’s Compos and _top- 
quality, hand-made turns. Production 
is expected to reach 300-350 pairs per 
day. 

®@ Miller and Co., New York man- 
ufacturer of personal leather goods, 
will soon expand its business to the 
department store field. 

®@ Leecol Products, Inc., manufac- 
turer of castor oil, has moved its of- 
fices from New York City to 76-35 
113th St., Forest Hills. 

® Sale of assets of Monroe Foot- 
wear, Inc., New York footwear 
manufacturer, realized approximately 
$3800, it is reported. 


®@ W. B. Coon Co., Rochester, has 
announced it will open a new plant 
in Genesco about Nov. 1. The newly- 
purchased plant will operate in con- 
junction with its plant at Cuylerville 
in producing about 3000 pairs of shoes 
daily. The firm will also open its 
Ripley, Miss., branch sometime in 
Nov. and produce about 1000 to 1500 
pairs daily. 

® Involuntary petition in bank- 
ruptcy has been filed against Foot 
Modes, Inc., New York manufac- 
turer of footwear. Liabilities are 
listed at $28,385 and assets at $30,193. 
@ At a recent meeting of creditors, 
Everlite Footwear Corp., Brooklyn 
shoe manufacturer, was given until 
Sept. 22 to raise sufficient funds for a 
satisfactory offer. Debtors had pre- 
viously proposed payment of 15 per- 
cent but creditors demanded 15 per- 
cent cash and 10 percent in satisfac- 
torily endorsed notes or 20 percent in 
cash, 

© Meeting of creditors of Charlsam 
Footwear Co., women’s shoe manu- 
facturer located at 65 Tiffany Place, 
Brooklyn, has been called, it is re- 
ported. 

® Arlene Footwear Corp. will 
move from 105 Wooster St., New 
York City, to 108 East 23rd St., Bay- 
onne, N. J. 

®@ Mike Ashley has joined Sporting 
Shoe Co., New York, as superintend- 
ent. The firm makes children’s felt 
character slippers. Ashley was for- 
merly with Chic Footwear. 


® Morris Bushwick has been ap- 
pointed New York representative for 
Allied Marking Co. of Haverhill, 
Mass. The firm manufactures stitch 
markers and sewing machine attach- 
ments. 


@® I. Miller & Sons, Inc., Long 
Island City, held its annual stock- 
holders meeting on Aug. 30. All of 
the firm’s officers and directors were 
re-elected. 
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STEHLING’S ALL 
HYDRAULIC COMBINATIOM 
WRINGING MACHINE 


More pressure available with Stehling's New 
All Hydraulic Wringer. Pressure springs re 
placed with hydraulic pistons which exert a 
uniform load on pressure rolls—up to 23,000 
Ibs. During the closing operation no pres- 
sure is applied on these pistons and, there- 
fore, the lower roll as it comes in contact 
with the upper roll does not have to over- 
come the pressure which formerly had been 
exerted continuously by the springs—thus 
saving on felt sleeve costs. 


CHAS. H. OGTEHLING CO. 


1303 NORTH FOURTH ST., MILWAUKEE 12, WIS. 


GEORGE FROMER CO., EASTERN SALES DIVISION, PEABODY, MASS. 


Export by 
WOLFF INTERNATIONAL, INC., MILWAUKEE 6, WIS. 
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@ PIGMENT FINISHES 
Uniform quality binder, filler and carrying agent. Builds up body. 
Improves covering power and spread. Nourishes fiber and elimi- 
nates harsh feel. No manipulation necessary. 

@ LEATHER FILLER 
Imparts permanent flexibility. Does not "pipe" or crack. Covers 
cuts and imperfections. 

@ SUEDE SPLITS 
Plumps the skins, strengthens and builds up low ends. When 
sueded the skins have a velvety nap and full mellow feel. Does 
not lay on the surface. 


Manufacturers of a complete line of specialties for the tanning trade. 


PEX Chemical Co., Inc. 


Estab. 1900 
225 West 34th Street 


New York 1, N. Y. 
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Roller-Non Roller 
Steel or Brass Base 

















48 LEATHER and SHOES 


® Transworld Leather Ltd. has 
been chartered in Jamaica, L. I., to 
manufacture and deal in leather prod- 
ucts. 


Pennsylvania 
®@ John Basmajian trading in whole- 
sale shoes as J. B. Jobbing Co., 2258 
North Broad St., Philadelphia, has 
filed an answer under Chapter XI 
proceedings offering to pay $3000 as 
follows: $500 cash to be paid at time 
of acceptance plus 12 equal monthly 
payments 
® A spectacular $200,000 fire which 
started in a faulty motor destroyed 
the four-story main building of Gun- 
nison Bros. tannery at Girard. The 
building was heavily stocked with 
various types of leather to accommo- 
date Fall business. A rebuilding pro- 
gram is now being mapped. Until the 
building is replaced, equipment in 
other buildings will be used. 
® Rohm & Haas Company, Phila- 
delphia, has reduced the price of Tri- 
ton X-100, non-ionic detergent and 
wetting agent, up to one and one- 
quarter cents a pound. Triton X-100 
is used in the manufacture of leather, 
waxes, polishes and other products. 


Massachusetts 
® M. Cooperstzin Leathe: Co., 
Inc., 96 Phoenix Row, Haverhill, has 
made an assignment for the benefit of 
creditors, it is reported. 
® A general alarm fire caused some 
$10,000 damage last week at the 
plant of Ackerman & Wis:man, 
Peabody leather finishing firm. 
® Karl Rauch, formerly with the 
A. & B. Shoe Findings Co., has joined 
the sales staff of Shain & Company, 
Inc., Boston shoe fabrics dealer. Rauch 
will cover New Hampshire, Maine 
and parts of Massachusetts. 
® Harold Fisher, formerly with 
Copley Shoe Co., Wakefield, is re- 
ported negotiating for the purchase of 
capital stock of Wheaton Shoe Com- 
pany, Cambridge, manufacturer cf 
women’s sandals. Wheaton is located 
at 26 Lansdowne St. 
® Merritt Shoe Co., Inc., 209 Essex 
St., Boston, is reported in the process 
of liquidation. The firm handles foot- 
wear at wholesale. Entire stock of 
merchandise has been disposed of and 
remaining assets are being liquidated. 
Principals state that all creditors will 
be paid in full. 


England 
© The name of The Federation of 
Curriers, Light Leather Tanners 
& Dressers, Inc., London, has been 
changed to the British Leather Fed- 
eration. 
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Missouri 

® Bert Lyon & Co., Kansas City 
dealer in hides, etc., has announced 
purchase of three adjoining warehouse 
buildings from International Harves- 
ter Co. 

® Carmo Shoe Manufacturing 
Co. of St. Louis, maker of Carmel- 
lette shoes for women, is celebrating 
the 20th anniversary of its founding 
on Sept. 30. A banquet will be given 
to all employes at Union, site of the 
company’s plant. Carmo’s produc- 
tion has been increased from its orig- 
inal rate of 720 pairs daily to 4500 
pairs per day. 


Tennessee 


© C. W. Wightman, in charge of 
purchasing and production at the 
Bolivar tannery of International Shoe 
Co., has been transferred to Wood 
River, Ill., tanneries. He will succeed 
J. H. Pike, purchasing agent and 
production manager at Wood River, 
who is retiring. Wightman’s succes- 
sor at Bolivar is P. E. Blackburn, 
formerly of the Wood River tanneries. 


© Harry Vise has resigned as presi- 
dent and general manager of Atlas 
Boot Mfg. Co., Inc., Cookeville boot 
manufacturer, it is reported. 


France 


® The French Government has freed 
all purchase controls over hides and 
skins and leather but is continuing 
export restrictions on raw and finished 
goods. The latter still require export 
licenses. 


Canada 

© Official notice has been given that 
Taplin Natural Tread Shoes, Ltd., 
Toronto, Ont., will apply for leave to 
surrender its charter. 

© Higher freight rates are expected 
by the Canadian leather and shoe in- 
dustry as a result of the recent nation- 
wide rail strike across Canada and con- 
sequent granting of higher wages to 
railroad workers. 

@ H. Wolfhard has been named a 
vice president and general manager of 
the Footwear Division of Dominion 
Rubber Co., Ltd. 





AFL Seeks 15% Wage 
Boost In St. Louis 

The Boot and Shoe Workers Union, 
AFL, has asked women’s specialty 
shoe manufacturers in the St. Louis 
area to grant its workers a wage rise 
of 15 percent after Sept. 2. The in- 
crease would average 18-20 cents per 
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You can depend on 





Since 1887, ATLAS has served the tan; 
ning industry with oils of proven quality 
and uniformity. 





Neatsfoot Oils 













Each ATLAS product is made to definite 
specifications and is handled from its 


Sulphonated Cod Oils 
Sulphonated Neatsfoot 


, Oil 
crude form to insure the ATLAS Stand Split a 
ard of Quality. Moellons 
“and many 


Specialty Products 


ATLAS 
REFINERY, Inc. BD come to ATLAS with your 
production problems. : 
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142 LOCKWOOD ST., NEWARK, N. J. 











SYNEKTAN 0-230 FAT LIQUOR L-90B 


FOR’ White Leather At Reasonable Cost 
White Leather In Sheep, Goat, Calf Or Sides 
White Tan In Combination With Carome 
White Nubuck, White Suede 
White Bleached Chrome Stock 
White Extract Type Of Leather 


Ask Us for Detailed Information on the Use of 


SYNEKTAN O-230 and FAT LIQUOR L-90 8B 
For All Types of White Leather 








Passaic, N. J. 
Carlstadi, N. J. 
Los Angeles, Cal. 











Little Man Says: 


Sales curves climb and climb when George 
Limon handles your contract tanning be- 
cause Limon gets the best out of splits and 
sheep. In tanning, Limon’s tops. Call him 
today. 


GEO. LIMON TANNING CO., INC. 
Foster St., Peabody, Mass. 


Telephone: Peabody 2602 
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i a} | ne Ben Berk, AFL regional director. 
gm : i. Demands which also include free 
) workers and families have been made 


‘| hour over existing rates, according to 
hospital and medical benefits for 
eo. 

eo on 12 women’s shoe manufacturers 
* 

& 






to date. Berk intimated that other St. 
Louis women’s shoe manufacturers 
will face similar demands. Interna- 








eo tional Shoe Co. and Brown Shoe Co. 
have separate contracts with the 
Cutting, Perforating and union. 
Marking Machines and Dies 
Ribbon Type ATOM BOMB BURNS 

Stitch Marking Machines SCAR CATTLEHIDES 
Write for Full Particulars Radiation burns in cattle exposed 
to an atom bomb explosion not only 











damage the hide but may cause skin 
cancer. This is the finding of Atomic 
Energy Commission scientists. 
Brigadier General James Cooney, 
a member of the Commission, reports 
that a number of cattle exposed to 
2920 .oe ee ST. LOUIS 6, MISSOURI atom bomb radiation at Alamagordo, 
N. M., five years ago, had developed 
“hyperkeratosis,” a scaly-like condi- 
tion of the skin at the site of the 
burn. While this condition can lead 
to cancer, it will “not necessarily” 
do so, he said. To date, there is no 
evidence of cancer in these cattle but 





SOLID LIQUID POWDERED 


STANDARD SM "PUREX" ; 
the hides have been badly damaged. 
nee SMS SMS The exposed cattle, under observa- 


tion at the University of Tennessee, 
VRB A CHO are being studied as part of.a project 
to determine the effects of radiation 


upon domestic animals. 


EXTRACTS ~epeee 


Active members of the American 
Leather Chemists Association have 
been asked to approve a recommen- 
dation by the ALCA Council that 





THE 


R j V a k be LAT 7 the sum of $1000 be donated to the 
Dorothy Jordan Lloyd Memorial 


IMPORT AND EXPORT CORPORATION 


Fund. The fund, sponsored by the 
British Leather Manufacturers Asso- 
ciation, will promote interchange of 
leather technology students between 
England and other countries. 

Under Association by-laws, expen- 
ditures falling outside normal oper- 
ating expenses must be approved by 
a majority vote of active members. 
Individual contributions may also be 
made, according to R. M. Koppen- 
hoefer, ALCA president. 

Objectives of the Fund are to in- 
stitute a Dr. Lloyd travelling fellow- 
ship to enable British leather scien- 
tists “to study leather science and 
technology abroad and similar per- 
sons to visit this country (England) 
in order to promote the interchange 
of ideas.” 

The Association has also asked 
the membership to vote on present 
choice of Convention sites. 
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INCREASED YIELD 6 to 12% 
REDUCED COSTS 
GF GRADING... oe eee 





Where the finished quality of leather is the prime 
consideration there is no drying system more 
ideally suited than the Proctor dryer for leather 
pasted on glass plates. 


With this modern system tanners are able to 
realize an increased yield varying from 6 to 12%, 
depending on the type of leather. At the same 
time reduced operating costs are possible and up 
grading of leather is achieved. 


Proctor automatic or progressive leather dryers 
are built in various sizes according to the require- 
ments of the individual tannery. 


Every feature in the design of these drying systems 
is incorporated with the quality of the finished 
leather in mind. These dryers are divided into 
distinct drying zones throughout their length, with 





all me possible wilh 
PROCTOR DRYER FOR LEATHER PASTED ON GLASS PLATES 


temperature and humidity being automatically 
controlled in each zone. 


The operation of pasted leather dryers may be 
mechanized in such a way that frames may be 
moved from the delivery to the feed end of the 
dryer automatically. While in transit plates are 
washed, squeegeed or dried, and paste is auto- 
matically sprayed to both sides of the plates, so 
that it is necessary only to apply the wet leather 
and slick out before the frames are conveyed 
away from the pasters. As exclusive licensee 
under the A. C. Lawrence Patent No. 2,488,907, 
Proctor & Schwartz is making this additional 
equipment available to the leather industry. 


For complete information of how modern Proctor 
dryers for leather pasted on glass plates can fit 
into your tannery write today. 





PROCTOR & SCHWARTZ: INC - 717 TABOR ROAD - PHILADELPHIA 20 - PA + 
Desegners Y Manufacturers of Drying Equipment, (for the Leather Indusby 


DRYERS FOR PASTED LEATHER © TOGGLING and DRYING SYSTEMS » CONVEYOR DRYERS » “‘ROTO-SPRAY"” EQUIPMENT » EXTRACTING ROLLS » WASHERS AND DRYERS FOR CATTLE HAIR 
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CLASSIFIED 


ADVERTISING 








Wanted and For Sale 





Agents Wanted 


AGENTS WANTED for a line of leather and 
composition counters, children’s ‘and slipper 
leather outsoles, uplifts, leather wedges, and 
toplifts of all descriptions. For upstate New 
York, Metropolitan New York, Pennsylvania, 
Oregon, and Washington. Straight commission 
basis. Give experience and references. Ad- 
dress G-26, c/o Leather and Shoes, 300 W. 
Adams St., Chicago 6, Ill. 





e ° e ° 
Contract Tanning & Finishing 
WE HAVE available time in our shop for con- 
tract tanning and finishing of Goat, Sheep, 
Splits & Skivers; Retanning of Bark, Chrome, 
Grains, or Splits. 
SAMOS LEATHER co., INC., 
110 VESEY ST., NEWARK 5, N. J. 
Phone: Market 2-9682. 





Warehouse Wanted 


HIDE AND SKIN FIRM wants to rent ware- 
house in New York area, suitable for storing 
wet and dry hides and skins. 


Address J-4, 
c/o Leather and Shoes, 
20 Vesey St., 
New York 7, N. Y. 





Splitting Machine 
WANTED: One 57” American Tool Splitting 


Machine. 
Address J-8, 


c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, Ill. 





Sheridan Press 


WANTED: Hydraulic Embossing Press Sheri- 
dan #17 or similar model, size 56 x 24”. 


Address J-9, 
c/o Leather and Shoes, 
300 W. Adams S&t., 
Chicago 6, Ill. 








For Sale 


I—72" Turner Moden "W" drum 
type unhairing and scudding ma- 
chine. Good working condition. 


1—72"' Whitney Model "S" Fleshing 
machine. Fair condition. 


1—109"" Turner Model 12 unhairing 
machine with motor mount for 
individual drive. Fair condition. 


1—60" Turner Oiling-off machine. 
Fair condition. 


All open for inspection. 


C. S. HYMAN LEATHERS 
LONDON, CANADA. 








Rates 


Space in this depariment for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the “‘Situations Wanted’’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘Help 
Wanted’”’ and ‘‘Special Notices’? and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not later than 
Tuesday morning for publication in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams St. Chicago 6 











Active Partner Wanted 


BY NEW YORK brokerage firm, experienced 
in hides, skins, hairs, wools. State present 
activity and financial means. 


Address J-2, 
c/o Leather and Shoes, 
300 W. Adams S&t., 
Chicago 6, III. 





Wanted 


SHERIDAN 9 AH Hydraulic Resistance 
Head Press Plate size 54” x 26”. Must 
be in first class mechanical condition. 
Address J-3, 
c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, IIl. 





Help Wanted 








Supt. Counter Factory 


WANTED: Supt. Counter Factory. Man who 
understands how to make sole leather and 
fibre counters. Must be a good trainer of help 
and understand how to set up counter ma- 
chinery. Give age, experience, and references. 
Address G-25, c/o Leather and Shoes, 300 W. 
Adams St., Chicago 6, IIl. 





Bearn — Tan House 


Foreman 
GOOD OPPORTUNITY for a thoroughly ex- 
perienced man capable of taking full charge in 
large Canadian upper leather plant. Address 
J-5, ¢/o Leather and Shoes, 300 W. Adams St., 
Chicago 6, Illinois. 





° 
Chemical Salesman 
EXPERIENCED chemical salesman wanted to 
organize sales of industrial fine chemicals to 
tanning and textile trade. Good opportunity 
for hard working, active technician with per- 
sonality and sales ability. Address J-6, c/o 
Leather and Shoes, 300 W. Adams St., Chicago 

G, Ill. 





Situations Wanted 





Chemist and Tanner 


Leather Chemist and Tanner desires position 
as Superintendent or Assistant Superintendent. 
Nine years experience in Chrome, Retan, and 
Bark Side Upper Leather and Calf, Suedes, 
Embossed Leathers, Reptile, Pig and Buffalo. 
Address H-12, c/o Leather and Shoes 300 
W. Adams, Chicago 6, IIl. 





Tanner 


Situation wanted by tanner of side and kip 
side leathers, splits, etc., all types. Position 
sought is superintendent and tanner with high 
grade organization. Address Box H-16, 
c/o Leather and Shoes, 300 W. Adams S&t., 
Chicago 6, Il. 





Salesman 


EXPERIENCED SALESMAN calling on New 
England manufacturers wishes to relocate with 
progressive allied concern: Upper leather, rub-- 
ber bottoms, or findings preferred. Address 
J-7, c/o Leather and Shoes, 10 High St., Bos- 
ton 10, Mass. 





Hi 
© SPRUCE EXTRACT 
IIL 
© POWDERED SUPER SPRUCE 
Inttt 
© LACTANX 
UTHIt 


ROBESON 


PROCESS COMPANY 


GENERAL OFFICES 
500 Fifth Avenue 
New York 16, N. Y. 


OPERATING PLANT AT 
Erie, Pa. 

















THE only suc- 

cessful press 
that prepares 
Sole Leather for 
drum tanning, 
extracting and 
oiling. 





Also prepares 
both bark and 
chrome tanned sides and whole hides for 
the skiving and splitting machine. 


Quirin Leather Press Co. 
Olean, New York 


WRINGER 








LEATHER SPECIALTIES 
PROCESS DEVELOPMENT 


PURE-TAN 


(QUEBRACHO CRYSTALS) 


GEORGE H. 


GRISWOLD 


14 Franklin St. Salem, Mass. 
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Coming Events 


Deaths 


Advertisers Index 





Sept. 10-12, 1950—Michigan Shoe Travel- 
ers Club Show. Hotel Statler, Detroit. 


Oct. 15-19, 1950—-Advance Spring Shoe 
Showing, sponsored by New England Shoe 
and Leather Assn., Hotels Statler and 
Touraine, Boston. 


Oct. 15-18, 1950—First joint convention 
for tanners, shoe manufacturers and 
retailers. Sponsored by Canadian Shoe 
Council. Quebec City, Canada. 


Oct. 25, 1950—Annual Fall Convention, 
National Hide Assn. Edgewater Beach 
Hotel, Chicago. 


Oct. 26-27, 1950—Annual Fall Meeting, 
Tanners’ Council of America. Edgewater 
Beach Hotel, Chicago. 


Oct. 29-Nov. 2, 1950—National Shoe Fair, 
sponsored by National Shoe Manufacturers 
Assn. and National Shoe Retailers Assn., 
Palmer House and other hotels, Chicago. 


Nov. 4-8, 1950—Spring Shoe Show, spon- 
sored by Southeastern Shoe Travelers 
Assn., Atlanta Biltmore Hotel, Atlanta, Ga. 


Nov. 4-8, 1950—Spring Shoe Show, Penn- 
sylvania Shoe Travelers Assn., Hotel 
William Penn, Philadelphia. 


Nov. 5-7, 1950—Spring Shoe Show, Cen- 
tral States Shoe Travelers, Muehlebach 
and Phillips Hotels, Kansas City, Mo. 


Nov. 5-7, 1950—Michigan Shoe Travelers 
Club Show, Hotel Statler, Detroit. 


Nov. 12-14, 1950—Spring Shoe Show, 
Indiana Shoe Travelers Assn., Inc., Clay- 
pool Hotel, Indianapolis, Ind. 


Nov. 12-15, 1950—Spring Shoe Show, 
sponsored by Southwestern Shoe Travelers 
Association. Adolphus, Baker and South- 
land Hotels, Dallas, Tex. 


Nov. 26-30, 1950—Popular Price Shoe 
Show of America, sponsored by New 
England Shoe and Leather Assn. and 
National Assn. of Shoe Chain Stores. 
Hotels New Yorker and McAlpin, New 
York City. 


Dec. 4-6, 1950— Factory Management 
Conference, sponsored by National Shoe 
Manufacturers Assn. Hotel New Yorker, 
New York City. 


Jan. 13-17, 1951—37th annual MASRA 
Convention and Mid-Atlantic Shoe Show. 
Sponsored jointly by Middle Atlantic Shoe 
Travelers Assn. and Middle Atlantic Re- 
tailers Assn. The Benjamin Franklin, 
Philadelphia. 


aul Gallagher 
& Co., Ine. 


DEALERS IN 
DOMESTIC & FOREIGN 


Wickled Sheep Skins 


PEABODY, MASS. 
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Charles H. Crispin 


. 69, shoe manufacturer, for- 
merly operator of his own shoe plant 
in Rochester, N. Y., died Aug. 24 of 
a heart attack. Born in Savannah, 
Crispin went to work in a Rochester 
shoe factory as a young man and 
opened his own plant some years later. 
He later left the industry. He is sur- 
vived by his wife and two sisters. 


Don V. Davis 


. shoe supplies manufacturer, 
died recently in St. Louis. He was 
associated with Don. C. Davis Co. in 
St. Louis, manufacturers of industrial 
finishing enamels and lacquers, includ- 
ing “Donite” plastic spray for wood 
heels. His wife, Ophia B., survives. 


Thomas Killory, Ill 


. shoe foreman, died recently at 
his home in Brockton, Mass. <A vet- 
eran of the shoe manufacturing in- 
dustry, he served as foreman at the 
George H. Snow plant for 20 years. 
Later, he was a foreman in the Leon- 
ard & Barrows plant in Middleboro, 
Mass. He was a superintendent of the 
Foremen’s Association. He leaves 
three sons, Thomas J., Leo F. and 
George H.; a daughter, Mary M.; two 
brothers, three grandchildren and two 
great-grandchildren. 


Arthur E. Almquist 


... 59, shoe foreman, died Aug. 29 
at St. Luke’s Hospital, Middleboro, 
Mass., following a two-weeks’ illness. 
He was foreman of the stitching room 
of Geo. E. Keith Co. for the past 28 
years. A resident of Middleboro for 
the past 30 years, he was active in 
community and organizational affairs. 
He was also a veteran of World War I. 
Survivors include his wife, Ruey; four 
brothers, Robert, Fred, Rufus and 
George, and several nieces and neph- 


ews. 








TABER 
PUMPS 


@ Have been meeting the special 
requirements of the Tannery since 
1859 .. Write for Bulletin TP-629. 


TABER PUMP CO 
(Est. 1859) 
300 Elm Street Buffalo, N. Y. 
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American Industry.” 
Other Dependable General Chemical products for tanning, pickling, dehairing-~ 


Acetic Acid Glauber’s Salt, Crystal & Anhy. Sodium Sulfide 
Muriatic Acid Potassium Chromium Sulfate Sodium Silicate 
— Ape Wooo Oxalic Acid (Chrome Alum) 
“6I~VYEARS OF 
t Siete, OF SERV/CE ) Sulfuric Acid Sodium Bisulfite, Anhydrous (TPP) 
- Aqua Ammonia Sodium Bifluoride Sodium Thiosulfate (Hypo) 
Epsom Salt Sodium Fluoride 


BASIC CHEMICALS 


ALLIED CHEMICAL & DYE CORPORATION 
40 Rector Street, New York 6, N. Y. 


Charlotte ¢ Chicago ¢ Cleveland ¢ Denver 
Los Angeles * Minneapolis ¢ New York 
San Francisco ¢ Seattle © St. Louis 

In Wisconsin: General Chemical Company, Inc., Milwaukee, Wis. 


¢ Wenatchee and Yakima (Wash.) 


FOR AMERICAN INDUSTRY 4 In Canada: The Nichols Chemical Company, Limited * Montreal * Toronto * Vancouver 
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Naturally it takes the best chemicals to make the best leathers. 
And for tanning, there are no alum salts more uniform, more reli- 
able, more consistently high in quality than General Chemical 
alums. They are typical of every product packaged under the 
General Chemical shield—a good reason why leading tanners the 
nation over specify General Chemical “First in Basic Chemicals for 


Tetrasodium Pyrophosphate 


Sodium Sulfate, Anhydrous 
GENERAL CHEMICAL DIVISION 


Offices: Albany ¢ Aclanta * Balumore ¢ Birmingham ¢ Boston ¢ Bridgeport * Buffalo 
© Detroit * Houston ¢ Jacksonville 


¢ Philadelphia ¢ Pittsburgh ¢ Providence 
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THERE'S 


MORE 
SPICE 


TO THIS 
Seasoning! 


Here's how tanners get better seasoning power—and 
slice operation costs! 


The even color transfer and streak-free efficiency 
of patented Jenkins’ METLKOR -— the cylinder 
brush that lasts 3 to 12 times longer — cuts season- 
ing time to a minimum. Their tough moisture- 
resistant aluminum or cold drawn steel cores won't 
sag or split, are evenly balanced. 


METLKOR bristle can be replaced! This patented 
construction has tuft-set bristle set in notched flat 
corrosion-resistant wire, wound on metal cores and 
sealed in with solvent-water-proof baked plastic 
cement. This unique construction makes 
METLKOR brushes easy to keep clean. 


Whatever the process, whether it’s seasoning or 
buffing, there’s a METLKOR to fit your needs. If 
you have a special brush problem, call on us, or 
write: M. W. Jenkins’ Sons, Inc., Cedar Grove, 
Essex County, N. J. 


TANNERS- 


METEKOR 


BRUSHES FOR: 


Seasoning 
Brushing 

Bolster Washing 
Oiling off 
Buffing 

Dusting off 
Sponging 
Conveyors 
Feeding 
Conveyor scrubbing 
Penetrating 
Hide wetting 
Coloring 


M.W. JENKINS SONS, INC. 


73 YEARS OF INDUSTRIAL BRUSH KNOW-HOW 


Cedar Grove, Essex County, New Jersey 











